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THE PAINESVILLE NURSERIES 





THE STORRS & HARRISON CO. 
swan ss PAINESVILLE, OHIO sem 


S. & H. Co. 
BULLETIN 
No. 1 








—is just mailed and 
should be on your desk. 
If not, we want to know 
it so we can send you a 
copy. 


A typical Bulletin form 
of 20 pages, giving 
quantities of “each va- 
riety offered now for 
sale. 


We shall follow this 
with other Bulletins 
throughout the season 
until somebody has 
bought it all. 


We shall be glad to re- 


ceive your orders. 
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American Fruits Publishing Co 
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For Season Of 1927 


Pears, Cherries and Roses 


Are 
OUR LEADERS 


A Complete Variety List of 


FRUIT TREES 
ORNAMENTAL TREES 
SHRUBS 
PERENNIALS, EVERGREENS 


W. & T. SMITH COMPANY 


Lowest Prices Consistent With Quality 


1000 Acres GENEVA, N. Y. 80 Years 


CHERRY TREES! CHERRY TREES! 


The Best That Can Be Grown! 


SWEET AND SOUR ONE AND TWO YEAR 


CAR LOTS OR LESS 


We also offer for Spring, 1927 


A General Assortment of 


Standard and Dwarf Apple 
Standard and Dwarf Pear, 


Plum, Quince and Peach 
TRUE TO NAME 


Write For Our Attractive Prices 


KELLY BROTHERS NURSERIES 


Dansville, N. Y. 
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SPRI NG 1927 








A Complete Line of 
Nursery Stock 


Fruit and Shade Trees 
Shrubs, Privet, Vines 


Roses and Perennials 


FRUITS IN CAR LOTS 


Cherry—1 and 2 year 

A pple—2 and 3 year 

Plum—1 and 2 year 
Peach—1 year 


C. M. HOBBS & SONS, Bridgeport, Ind. 


ESTABLISHED i876 
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Our Stock Book Records Indicate 


HEAVY SURPLUS 


of 
NORWAY SPRUCE 


2 year Seedlings, 1/3” 


IBOTA PRIVET 
1 year Seedlings, 3/6” 
BERBERRY THUNBERGI 


1 year Seedlings, 3/6 in. 
1 year Seedlings, 6/9 in. 
1 year Seedlings, 9/12 in. 


2 year Trans. 8/12 in. 
2 year Trans. 12/15 in. 
2 year Trans. 15/18 in. 
2 year Trans. 18 /24 in. 


The smailer grades are strong and thrifty; just 
right for Lining Out. The 2 year Transplanted Ber- 


berry is ready for your Retail Trade. 
Secure this stock now while our surplus is heavy 
and our price correspondingly low. 


C..E. WILSON & COMPANY 


Manchester, Conn. 
“CONNECTICUT VALLEY GROWN SEEDLINGS” 
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Introducing 
OUR NEW TRADE-MARK 





This graphically presents the standard we have 


set up and firmly established. 
PRINCETON NURSERIES 
PRINCETON, NEW JERSEY 


Our latest and best catalogue just out. 
Would you like one? 














FLOWERING PEACH 
Red - White - Pink 


ROWN in finest California river 
bottom Soil, assuring strong fi- 
brous root system. 


Medium sized plants which can be 


shipped economically by express. 
Per 10 Per 100 Per 1000 
BO Oest.....+..000. $6.00 $50.00 $400.00 
| eee 5.00 40.00 250.00 


Write or wire. 


CALIFORNIA NURSERY COMPANY 
NILES, CALIFORNIA 











OUR SPECIALTY 
OWN ROOT 


ROSES 


Field Grown 





Howard Rose Company 


Hemet, California 
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gation 


RAIN 
When You Need it Most 


It’s when the sun is shining hottest 
that you need the life-preserving rain. 
It’s then that you need March’s Auto- 
matic irrigation; then, that this sys- 
tem will pay for itself many times 
over. When the frost is in the air you 
especially need March protection. In- 
stall your March System before the 
frosts do their damage—the only sys- 
tem with a turnmotor that’s fast 
enough to protect your plants. 


4 
u omatic 
gation 
BANISH 
Frost and Drought 


Don't gamble with your business; 
make sure that frosts and droughts 
will not get in their deadly work. Con- 
trol your rain with March’s Automatic 
Irrigation;—the system that’s prefer- 
red because of its exclusive, modern 
advantages. With it you win all; 
without it you stand to lose all. Inves- 
tigate now; get ready for next season. 
Make sure that you get all the benefits 
of irrigation—frost protection as well 
as drought protection. 


/, 
u omatic 
gation 
PREPARE NOW 
While Prices Are Lowest 


Before the low winter prices expire 
let us tell you how March’s Automatic 
Irrigation will double and treble your 
earnings, how your extra profits will 
more than pay for the System the first 
year. Remember, only with a March 
System can you enjoy to the fullest 
extent all the benefits of overhead ir- 
rigation. You pay no more, and if you 
act now you pay much less. Mail 
coupon today. 








—FREE BOOK— 


- ERRIGATION 


AUTOMATIC IRR! 
: STERN AVE. - MUSKEGON - MICHIGAN - 
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Gentlemen: 337 
Send me the free book “Be Convinced.” 


Name 
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Inexpensive A Gallon Can 





Easy to Use Holds 


Always Ready lo Pounds 


Why Let a Tree Dier 


A prepared plastic compound that makes the prob- 
lem of Tree Surgery easy for anyone. 


Protects wounds—kKills insects and germs. Pre- 
vents rot and decay—Is water-proof—Sticks to the 
surface—Remains plastic—Will not crack or shrink. 


A product with merit that offers good profit. 


Sold exclusively through the Jobber and Whole- 
saler. 


Write for attractive offer, samples and literature. 


The Gibson-Homans Western Co. 
KANSAS CITY, MO. 


The Gibson-Homans Co. 
CLEVELAND, OHIO 
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You will find it to 
1 your advantage to 
order early while 
our stock is com- 
plete. Did you re- 
ceive our new list? 








| F.& F: Nurseries | 
Jk SPRINGFIELD. NEWJERSEY. 2.\, 


Wm. Flemer’s Sons, Propriefors also 
PRINCETON NURSERIES. PRINCETON. N.J. 














CHERRY TREES 


Sweets on both mazzard and mahaleb 
stocks, one and two year. 


Sours on mahaleb stocks one and two 
year. 


Trees grown in a “cherry country” 
where both sours and sweets flourish. 


Write for Price List. 
Special Prices on Car Lots. 


J. F. JONES, Lancaster, Pa. 




















OUR SURPLUS LIST 


Issued at frequent intervals shows actual Cellar Counts. 
If you do not receive your copy, please ask for it. 


Good stock of 
TWO YEAR PEAR 
TWO YEAR CHERRY 
ONE AND TWO YEAR PLUM 
ONE YEAR PEACH 
JUNE BUD PEACH 
SHRUBS AND PRIVET 


The Huntsville Wholesale Nurseries, te. 


1872 HUNTSVILLE, ALABAMA 1927 
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Mz 

Strawberry Plants _ 

of Quality 7 

= 

When you plant the J. A. Bauer “BLUE = 

= RIBBON BRAND” Berry Plants, you plant 2 
= the best grown! ~ 
= Special prices to nurserymen! We can = 
= ship your orders direct to your patrons at = 
= no additional cost to you. = 
= Large stock of leading varieties. Plenty = 
2 of fine Progressive everbearing plants. = 
= Satisfaction guaranteed. = 
= Wholesale Price List Free 3 
z J. A. BAUER 2 
= Lock Box 38 Judsonia, Ark. — 
= = 
coIUNUVN VUNG i iL 8h, 

















SPRING 1927 


‘We offer you a complete line of 


General Nursery Stock . 
APPLE SCIONS 


ready for shipment now 


APPLE SEEDLINGS 
(Kansas Grown) 


JAPAN PEAR SEEDLINGS 
FOREST TREE SEEDLINGS 


The Ottawa Star Nurseries 
i OTTAWA, KANSAS ; 
























































EDITORIAL DEPARTMENT—C ti on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
bericulture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. All photographs 
will be returned promptly. . 

Advertising—Advertising forms close on the 25th of each 
month. If proofs are wanted, copy should be on hand one week 
earlier.. Advertising rate is $2.80 per column-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it 
reaches an exceptional list and covers the field of the business 
man engaged in Commercial Horticulture—the carlot operator. 
Here is concentrated class circulation of high character—the 
| Trade Journal of Commercial Horticulture, quality rather than 
quantity. 
| “AMERICAN NURSERYMAN” will not accept 
| ments that do not represent reliable concerns 
| 





advertise- 


rasa, 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” including 
“American Nursery Trade Bulletin,” will be sent to any address 
in the United States for $2.50 a year; to Canada or abroad for 
$3.00 a year. Single cop ies of current volume, 20¢; of previous 
volumes, 25c. 


RALPH T. OLCOTT 
Editor, Manager 
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AMERICAN FRUITS PUBLISHING COMPANY INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
fearless policy in harmony with the growing ethics of modera 
business methods. 


Co-operation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of ite | 
units. 

Wholesome, clean-cut, ring true independence. 


INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- | 
MAN” makes no distinction in favor of any. It is untrammeled | 
in its absolutely independent position and is the only Nursery | 
Trade publication which is not owned by nurserymen. 

SF This Magazine has no connection whatever with a par- | 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 


Though it happens that its place of publication is in the cast- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
eeuaey Stock, Orchard and Landscape Planting and Distribu- 

on, 


3° State Street, 
Rochester, N. Y. 

















Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 





Aiken, George D...... wwonwe GO BOOBs. onc cccccacoscccese 44 
Allendale Nurseries ........Japanese Barberry Seedlings...... 43 
American Bulb Company....Dutch Bulbs, Etc.............+-.. 47 
American Farm Machine Co.Kinkade Garden Tractor.........- 46 
American Forestry Co....... Lining-out Stock .........+.-.0.- 45 
Pemaraen, Th. S......2.0ccecced Black Hills Evergreens........... 43 
Andrews Nursery Co....... TRIIIIES nn ct ccs vesitewnceseses 47 
Atlantic Nursery Co........ Young Stock .........-..eeseeeees 44 
Audubon Nurseries ....... --Ornamental Nursery Stock........ 49 
Bailey’s Nursery, J. V.......Special Announcement ........... 50 
GY, ie Phan ccncsosecssenen Strawberry Plants .............-.-. 28 
Bernardin, E. P......0..00. General Nursery Stock............ 47 
Bobbink & Atkins....... .-eBroad-leaf Evergreens ........... a4 
Bohlender & Sons, P........ Quality Nursery Stock............ 37 
Bolling Farms Nurseries....Shrubs, Evergreens, Etc.........- 50 
Bountiful Ridge Nurseries .. Peach and Apple Trees............ 46 
Burr & Company, C. R......Special Announcement ........... 30 
California Nursery Co........ Flowering Peach ...............- 27 
Campbell, David ............ Evergreens, Etc.........c..eseess 45 
Cartwright Nurseries ....... PT it oktnn ike eee tn ekakee tes 41 
Champion & Son, H. J...... oMiereee, RMeses, G46... .2..cccccccces 49 
Chase Company, Benjamin...Nursery Labels ............-..+.. 41 
Cole Nursery Co.......... «Shade Trees, Shrubs...........-.. 49 
Commercial Nursery Co...... Peach, Apple, Plum..............- 50 
Conard-Pyle Company ..... eLining Out Stock.............2.... 45 
Conigioky GB. F......ccccceed PE SEED cacicccctcvccsseuseseas 46 
Cultra Brothers ............ Wee GOOG go. c nc cccesssvcccces 50 
Cyclopedia of Horticulture...Standard Works .........-....+-- 46 
Detriche & Son, Chas........ French Fruit Stock............... 41 
Dintelmann, L. F..... coccce AMBTO BOIORS 2. cccsccccveseseees 46 
DIRECTORY ........ seeeeeeGrowers of Young Stock......... 44-45 
rr eee Horticultural Printing ............ 30 
Du Pont de Nemours & Co....Plant Disinfectant ............-.. 51 
Easterly Nursery Co....... Peach, Plum, Privet...........+.. 46 
Elm City Nursery Company..Lining Out Stock................. 44 
Essig Nursery ........ cccces POO VIER oc ccccccsenccecsccces 47 
Evergreens Co. ...... baweual Special Announcement .......... 43 
F. & F. Mereertes.........20¢ Special Announcement ........... 28 
Fairfield Nurseries ......... eer cre 44 
Fairmont Nurseries ......... Black Hills Spruce............... 45 
Felins Tying Machine Co.... Tying Machines .........-......++- 49 
Fleu, Jr., Conyers B..... Se (re ee 47 
i eer ccceAPFO BOIORB 2.2 ccccccccccccevces 46 
Fer Gale ..cccccccccceseccese Peemy Reeds 2.00. ccccecreccessess 46 
errr il pi cihticenseetes% 20seeeus ewes 46 
POP TED a cccccncccrcnesouess Surplus Peach .........-.-+.se555 46 
Forest Nursery Co........... General Nursery Stock........... 41 
Franklin Forestry Co........ Lining Out Stock,........-..0.00s ae 
Garden Nurseries ......... pI Soin tdavehere nists Vewee’ 41 
Gibson-Homans Western Co..Tree Surgery ......-..+..+0-+5+5: 28 
Griffing Co., C. M.........-. -Fruit and Nut Trees, Roses....... 43 
arr Ce Te... cecssecseeseseees 43 
i a SPR eee eee Purple Lilac ........ccscccccecess 43 
Herbst Bros. ......seccecseeetTree and Shrub Seeds...........- 43 
Heowltt @ Ge. Ltd......cccod Delphiniums .........-..++-+-e055 47 
Highland Nurseries ......... Surplus Peach .........2.seeseres 46 
Hill Nursery Co., D...... «+eeEvergreen Specialist ......:...... 52 
Hill Nursery Co., D...... .++ePlate Book Evergreens.........-.. 52 
Hill Nursery Co., D..........Young Stock .........+.e+seeeees 44 
Hobbs & Sons, C. M........ General Nursery Stock..........- 26 
Hood & Company, W. T..... Special Announcement ..........- 50 
Horticultural Advertiser ....English Trade Periodical......... 50 
Howard-Hickory Co. ....... Be PP eer 49 
Howard Rose Co. ....... cceNOO DOD oc cc ccccccccceccecces 27 
Hubbard Company, T. 8. ....Grape Vines, Berry Plants........ 49 
Huntsville Wholesale Nurs...General Nursery Stock............ 28 
Hyper-Humus Co............ Special Announcement .........- 48 
ligenfritz’ Sons Co., I. E.....Evergreens, Trees, Shrubs........ 46 
independent Fruit Co........ Callused Grape Cuttings ........- 46 
Interstate Nurseries ........ Fruit and Nut Trees, Roses....... 43 
Iroquoie Bag Co............. Ueod Burlap ......ccccccccscccces 43 
Jackson & Perkins Co.......Ornamental Stock ......-..-...-- 43 
eo eae ee ae Cherry Tree a Specialty........... 28 
Jones Nursery Co., E. W.... Stock for Sale.........-..++++-++: 46 
Kelly Bros. Nurseries .......Cherry Trees ......-.---+eesee0s 50 
Kelsey Nursery Service...... Lining-out Stock .............++-- 50 
Kelway & Son .........++-eOld English Flower Seeds......... ~ 


_ 9 i nel apenas Choice Evergreens 


Little Tree Farms........... a 45 
ROOM, MOOR Bsc ccccccveccecs Seedlings for Reforestation ...... 50 
Lord & Burham Co. ....... PPE wick iaa<d o¥cceccnvcéen 47 
REE, SCORES. 00000 ceccss Privet and Berberis............... 44 
Lutz Peony Farms........... ink oun vc wieulelxwis 46 
March Automatic Ir. Co.....Irrigation System ................ 27 
McGuire, William R. ....... Ornamental Stock ............... 50 
McGuire, William R. ....... Tennessee Wildings, Evergreens... 45 
Miller Co., William M.......Ornamental Nursery Stock........ 47 
Monroe Nursery ........... Evergreens, Trees, Shrubs........ 46 
Mountain View Floral Co....Portland Roses .................. 41 
Naperville Nurseries ....... Special Announcement .......... 37 
Naperville Nurseries ....... OE i Coon vec ehseeden’enn 44 
Nature’s Nurseries ......... Ornamental Evergreens ......... 45 
Neosho Nurseries Co. ....... We SY 4 cvbsivsuncubisdonear 41 
Northeastern Forestry Co....Evergreen Seedl’gs and Transp’ts. 44 
a ea eee Pin Oak Seedlings................ 41 
Ohio Nursery Company ...... re 47 
Onarga Nursery Co. ........ Ornamental Nursery Stock........ 51 
Onarga Nursery Company...Lining Out Stock................ 50 
Ottawa Star Nurseries .....General Nursery Stock.......... 28 
Painesville Nurseries ..... .-General Nursery Stock........... 25 
Parsons Wholesale Nurseries.General Nursery Stock........... 47 
Peters, Charlies M. .......... ED ci hd tackewe wae a Kaine 44 
Piedmont Forestry Co....... Lining-out Evergreens............ 45 
Pine Bluff Nursery Co...... Oriental Arbor Vitae............ 49 
Portiand Wholesale N. Co....Seedlings ...... 2.2.0.0... 060000 eue 49 
Princeton Nurseries ........ General Nursery Stock........... 27 
Process Color Printing Co...Color Prints ................6005, 50 
PG ia Ob useacsacndsevans Strawberry Plants, Blackberry.... 47 
Ramsey & Co., L. W. ...... Advertising for Nurserymen...... 50 
Reed, W. C. & Son ........ -Cherry, Pear, Apple, Peach........ 51 
Wee Bree. GO... cccccccccees Mpeeins GHOPIMMS 2. nccccccccceces 46 
iy: WA. Wilecccendarentensan General Nursery Stock........... 24 
Robertson-Vistica Nursery...Fruit Tree Seedlings............. 44 
Rosebank Nursery ......... Tree and Shrub Seedilings......... 50 
eee Farm, GR. <cccccsesess ERE aaa adi eee 41 
Royal Palm Nurseries .....eLining Out Stock................. 45 
Sargent, Lester L........... PEE wacstdekeowsedvibeansd ons 41 
Scarff & Son, W. N. ........ Small Fruit Plants................ 49 
Schifferli & Son, F. E......... (ng oe eunsecacees 47 
Scotch Grove Nursery ...... ee 44 
Shadow Nursery Co., Joe..... a eee 46 
Sheitergreen Nurseries .... Planter & Presser Wanted....... 45 
Sherman Nursery Co........ -General Nursery Stock............ 44 
Simpson Nursery Co. ....... Ue A ee ee 50 
Skinner & Co., J. H. :.......Fruit Trees, Privet, Etc........... 51 
Smith Company, W. & T.....General Nursery Stock............ 26 
Spoden Nursery, F. G...... _ Ss SR) eae 41 
Standard Engine Co......... Standard Garden Tractor......... 46 
Stark Bros., N. & O. Co...... Special Announcement ........... 30 
Storrs & Harrison Co. ..... «General Nursery Stock........... 25 
Summit Nurseries .......... a, Oe ee 41 
Templin-Bradley Co......... Ampelopsis Veitchii ............. 49 
Terrace Gardens ............ on Serre ree 46 
Thomas Co., W. W.......... Special Service Announcement.... 45 
Titus Nursery Co. ....... ..-General Stock for Exchange...... 49 
Troy Nurseries ............ General Nursery Stock............ 49 
United Litho & Ptg. Co......Plate Books, Catalogues........... 41 
Van Veen Nursery Co., Theo..Lining Out Stock ahaha ee ao 
Vincennes Nurseries ........ Cherry a Speciaity............... 51 
eS “Ses EE  Wecdwaud oben e cced kau 46 
EE, cicdcnknyenihdaseas GaleOMAN .... 2... crcesscsecsees 46 
Washington Nursery Co. ....Special Announcement ........... 43 
Wathena Nurseries ...... -+-2 Yr. Apple, Fruit Trees........... 51 
Wayside Gardens Co. .......Hardy Perennial Plants.......... 37 
Westminster Nursery cial -Privet Chat aSOE 66 o choc eek WHe tebe 41 
West & Sons, T. B.........- OM, TR a ear 41 
Williams Nursery Co., L. E..Evergreens, Trees, Shrubs, etc.... 44 
Wilson, C. E....... eee eeeee Special Announcement ........... 26 
Wilson & Company, C. E.....Barberry Seedlings .............. 44 
Young, Robert C. ......-000eBOXWOOd ©2066 cece e cece eee eens 41 
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Run through our Wholesale Bulletin and check up your spring needs, paying special attention 
to our grade specifications. We have an excellent supply of many of the better items. 


BEST VARIETIES OF SHRUBS. 

Also PLANTING STOCK. 

ROSES, we have a very fine selection of Hybrid Teas at the right prices. 
Also HYBRID PERPETUALS and BABY RAMBLERS. 

Our CLIMBING ROSE LIST is second to none. 

ORNAMENTAL TREES AND EVERGREENS. 


HEDGE PLANTS: 
BARBERY THUNBERGII, 3 yr., extra nice, priced right. 
PRIVETS, AMOOR RIVER NORTH, IBOTA, NANUM, COMPACTUM, REGALS, CAL- 
IFORNIA and VULGARIS. 
Notice particularly our prices on AMOOR RIVER. 
ALL GRADED THE BURR WAY. 


SEEDLINGS: 
A limited number of FRENCH GROWN FRUIT TREE SEEDLINGS still available. 
Also SILVER MAPLE SEEDLINGS AND AMERICAN ELM SEEDLINGS. 
ROSA MULTIFLORA JAPONICA SEEDLINGS. 
BARBERRY THUNBERGII SEEDLINGS, Connecticut valley grown and up to snuff. 
YAKIMA VALLEY WASHINGTON GROWN APPLE SEEDLINGS. 


FRUIT TREES, FULL ASSORTMENT, featuring Connecticut grown APPLES and PEACH. ) 
PERENNIALS PAEONIAS PHLOX SMALL FRUITS 
READ OUR BULLETINS—IT PAYS If you don’t get them, ask for them. 


scans isn ti 


Cc R. BURR & COMPANY, Incorporated ) 


GENERAL NURSERYMEN MANCHESTER, Connecticut. 
We do not sell at wholesale to retail buyers 


SSS SSSI SSS Sosa 


— 
pC ATALOGUES'| | Offering To The Trade 


We offer the following for delivery next Spring: 




















“ ” 
Y our Salesman = Cornus alba sibirica (Coral Dogwood) cnabaneweees 2-3 ft 
SS Vara lL ll eeseewe 34 ft. 
: 500 Weigela rosea (Pink weigela) sind cabin eeewente 2-3 ft. 
‘seenenesuaeesanes 34 ft. 
, “ a. 500. Forsythia Fortune! ie Aaah ahhenneecavedanke 2-3 ft. 
AKE sure that — Salesman 500 Hydrangea pan. grand. (Hy. Peegee)............ 18-24 in. 
your Catalogue—does represent you 500 “ “4 “ - shesekeheens 23 ft. 
d siness; thatitreflects the person- 600 Lonicera grand. rosea (Pink) 
= yourbusiness; the wares? 1000 ° morrowi (Morrow honeysuckle) ....... 3-4 ft. 
ality of your firm and expresses the indi- 500 “ — tartarica alba (White Tartarian honey- 
viduality of your business; that it tells PE ccd at ene hirabedndinbedeseeuekees 34 ft. 
b hy th h b k 500 Rhus typhina laciniata (Shreaded sumac)....... 46 ft. 
uyers why they ought to buy your stock. 1000 Viburnum dentatum (Arrowwood) .............- 23 ft. 
: : : 1000 . opulus sterile (Common Snowbail)....1824 In. 
Your Catalogue written with that idea 500 Populus eugenei (Carolina Poplar) pecbeteabusids 6-8 ft. 
and then printed and illustrated with an eee ae | Se eneeee bene 8-10 ft. 
understanding of the nursery business, will Roses 
be a good Catalogue. This is a good time 1000 Dorothy Perkins 
to write us about the next one. 1000 Excelsa 


500 Cl. Baby Rambler 
500 White Dorothy 
300 Gruss an Teplitz 


Our Catalogue Platebook 300 Gen. Jacqueminot 
200 Frau Karl Druschki (Snow Queen) 
We have built a good catalogue plate- 200 LaFrance 
book. It measures up to prescat advertising WO Gonmeen ©. Wow 


Write us for quotations on this stock— 
standards. It gives your salesmen complete the prices are right. 


selling equipment. Immediate delivery, 


your copies to have individual covers. ST ARK B R QO’ S 


Tas Dy Bais Peuss Nurseries and Orchards Co. 
al aie LOUISIANA, MO. — 
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SCIENTIFIC WORK ON NURSERYMEN’S PROBLEMS 


By Dr. William Crocker, Director Boyce Thompson Institute for Plant Research 


Dr. William Crocker, director of Boyce 
Thompson Institute for Plant Research, ad- 
dressed the New York State Nurserymen’s 
Association at Rochester, January 12, on 
“Scientific Work on Nursery Problems that 
is being done at Boyce Thompson Institute 
for Plant Research.” He said in part: 

It is interesting to note how little re- 
search work has been done on certain phases 
of Nursery practice and the production of 
ornamental plants. This is especailly true 
of the propagation and diseases of ornamen- 
tals. One naturally asks: Why have these 
problems connected with ornamentals re- 
ceived so little attentoin? This is not diffi- 
cult to answer. Fundamental studies on 
practical plant problems have been largely 
carried on by government and state experi- 
ment stations. It has been none too easy to 
convince legislatures and congress of the 
necessity of research and the desirability 
of supporting research on food, fiber, lum- 
ber and pulp plants. It has been indeed 
difficult to convince them of the desirability 
of supporting research on ornamentals. This 
situation should change. We are now spend- 
ing millions of dollars a year for orna- 
mentals in our homes and on our estates, 
parks and botanical gardens, and the amount 
being spent is increasing rapidly as the 
wealth of the country and of the individuals 
increases. The people of the United States 
are now committed to a large use of plants 
for esthetic and ornamental purposes. Like- 
wise the American people as a whole are 
becoming more and more interested in the 
growing and sfudy of plants and much of 
this interest is centered on ornamentals. 
There is perhaps not a better way to de- 
velop intelligence, logical thinking, and a 
taste for the beautiful than by the study of 
plants. All this should justify public sup- 
port of research to make efficient the pro 
duction of ornamentals and their protection 
from insect ravages, diseases and other 
detrimental or unfavorable agencies. When 
one observes the continuous removal of dead 
plants followed by replanting in some of ou 
large parks, he is convinced that a little re- 
search into the troubles causing the loss 
would be a great saving in the long run. 

We owe much to horticultural societies, 
garden clubs, horticultural papers, and gar- 
den magazines (and here we should not 
fail to mention the fine work of the Wild 
Flower Preservation Society) for arousing 
a popular interest in plants. They furnish 
the best sort of wholesome propaganda for 
Nurserymen and ornamental growers. The 
nurseryman and ornamental grower should 
work in closest co-operation with these semi- 
public organizations, not only in arousing 
public interest in plants but as well in in- 
creasing efficiency in the production of 
these plants so they may be furnished to 
the public in the best possible condition and 
at reasonable prices. 

Many industries have found it profitable 
to conduct research on their production 
problems. The Nursery and florists’ asso- 
ciations, national or state, may well find 
this to be the case in their fields of pro- 
duction even if national, state, and private 
research institutions can be induced to in- 
crease the amount of research done on these 
problems. The problems are many, very 
complex, and often require a long time for 
solution. The more research that is insti- 





tuted, the quicker they will be solved and 
the faster the production will be put on a 
more efficient basis. The plant quarantine 
has rendered this matter doubly important 
at this time, but we may all be benefitted 
by it. 

The speaker proceeded to describe the 
work that the institute is doing on seedling 
production, rooting of cuttings, and control 
of Nursery diseases. The problems in this 
field that the institute attempts to solve 
are those offering Nurserymen, florists and 
hybridizers difficulties. After a_ given 
trouble is reported by four or five producers 
it is deemed worthy of careful attention and 
is taken up as quickly as the available 
scientific force can get at it. In taking up 
a problem, the attempt is always made to 
work it out on a thorough scientific basis. 
After the principles are established the 
attempt is then made to use these princi- 
ples for developing simple methods of pro- 
duction that can be applied by the Nursery- 
man and hybridizer with the least possible 
modifications of methods already in use. 


The speaker showed a number of lantern 
slides and described how the institute had 
worked out efficient methods of producing 
seedlings from several sorts of hybrid and 
Nursery seeds that had given irregular or 
poor yields by methods previously used. He 
described methods of producing plants from 
cuttings of several forms that previously 
demanded grafting or gave poor production 
by methods previously used. He also men- 
tioned some of the diseases of Nursery and 
herbaceous ornamentals that were being 
worked upon or had been solved in the 
institute. 

In conclusion he asked the Nurserymen to 


bring their troubles to the attention of the 
institute so they might always have the 
more important difficulties in mind to work 
upon as rapidly as the force available per- 
mitted. 


Arlington Cemetery Planting 


Moving to bring the World War section 
of Arlington National Cemetery into con- 
formity in shaded areas and tree growth 
with the older sections of the cemetery, 
the Commission of Fine Arts notified the 
American Women’s Legion that shade trees 
of permanent character and noble growth 
should be planted in preference to other 
kinds of trees. 

The legion proposed to spend about $1,000 
in planting trees in the World War section, 
and the commission said that sum would 
need to be trebled to do the work adequate- 
ly. The question was taken up with James 
L. Greenleaf, landscape architect member 
of the commission. Chairman Moore wrote 
to Mrs. George H. Thompson of the Chau- 
mont unit of the Legion, 3020 Q street, in 
part, as follows: 

“Mr. Greenleaf says: ‘I think the Legion 
might do well to consider as a very import- 
ant part of its project an especially thor- 
ough preparation of each planting bed and 
thorough anchorage of the trees after plant- 
ing, such as would be required for some- 
what large specimens. Then I would ad- 
vocate the use of selected specimen trees 
of double the diameter and height advocated 
by the War Department; that is, trees 18 to 
20 feet high and 3 to 3% inches in diameter. 
If this standard is followed, I doubt if it 
will complete the work under three times 
the one-thousand-dollar estimate by the War 
Department.’ 

“As to the variety of trees, he feels that 
the oak is the more permanently durable 
tree and in that respect is superior to the 
maple, especially the better variety of 
maple trees, such as the sugar maple or the 
Norway maple. The silver maple should 
not be considered for a moment.” 





Miss Smith Sets Pace on Christmas Tree Problem 


Miss Evelyn W. Smith, president of Ama- 
walk Nursery says: “It is estimated that at 
present from four to five million trees are 
cut in the United States each year to serve 
“as Christmas trees. But when individuals 
follow the lead of numerous community 
centers and use living trees at Christmas 
time, a great saving of the natural resources 
of the country will be made. Such a cus- 
tom interferes in no way with the yearly 
family Christmas tree, but by the per- 
manent nature of the living tree adds only 
new meaning to an old and worthy tradition.” 

Miss Smith’s opinion in such a matter is 
valuable, for she ranks as an expert in com- 
munity living trees, having given from her 
Nurseries not only the National Community 
Christmas Tree which is lit each year at 
Washington, but many others—notably the 
Washington Square and Times Square liv- 
ing tree in New York City. 

The economic value and feasibility of 
using the same living tree each year is 
shown by Miss Smith’s report on the con- 
dition of the Washington tree which she 
examined several weeks ago. Concerning 
it, she said: “Since December, 1924 when, 
as a carefully cultivated evergreen tree, 35 


feet high and weighing more than 4,000 
pounds, it was transplanted from Amawalk 
Nursery, located in the foothills of the Berk- 
shires of Westchester County, New York, 
traveling a distance of approximately 350 
miles to live in Washington under quite 
different climatic and soil conditions and 
surroundings, it has grown nearly three feet 
in height, and is in perfect health. That 
the National Community Christmas Tree 
is thriving so wonderfully in Washington 
should be only an added inspiration to 
hundreds, yes, thousands of additional 
communities to plant aud care for living 
permanent Christmas trees.” 

Chosen from the same block of perfect 
specimen evergreens as this giant spruce 
which grows so well near the White House, 
other community trees, sisters to the Na- 
tion’s Community Christmas tree, rival it 
in growth and beauty. In Washington 
Square, New York City; in Dobbs Ferry, 
Pleasantville, Yonkers, Katonah, Peekskill, 
Croton Falls, Somers, and Yorktown, trees 
from this same block of Amawalk Nursery’s 
evergreens prove the wisdom of celebrat- 
ing Christmas with the same permanent 
living tree each year. 
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ILLINOIS NURSERYMEN DISCUSS LIVE TRADE TOPICS 


‘President Bryant on Plant Inspection and State Nurseries 


linois Nurserymen’s Association was 

held, according to program published, 
at Hotel Sherman, Chicago, Jan. 20-21, Presi- 
dent Miles W. Bryant presiding. Attend- 
ance was large and representative and the 
proceedings of great practical interest as 
usual. 


F iiss xe annual convention of the II- 


In his annual address President Bryant 
briefly referred to the trying weather con- 
ditions of 1926 and said: 


One of the immediate and outstanding 
effects of this period of curtailed volume of 
business and of heavy expense is the pres- 
ent condition of credits in the Nursery trade. 
It points conclusively to what some Nur- 
serymen have so long contended—that many 
Nurserymen are far from being good busi- 
ness men, and that the present system of 
credits in the Nursery trade could well be 
revised. Too many Nurserymen, mostly 
among the smaller operators, to be sure, 
but still to some extent among the larger 
operators as well, fail to recognize that 
prompt attention to bills when they become 
due is one of the first requisites of a good 
business man as well as a factor of prime 
importance in the maintenance of a good 
credit standing. Too many of them seem 
to believe that the fact that their business 
has been poor relieves them of any neces- 
sity of settling their owa bills, that until 
they can make their collections it is the 
duty of the man from whom they have 
bought their stock to finance them through 
the period of depression rather than their 
duty to look to their bank for the accommo- 
dation. Such an attitude when it is as wide- 
spread as it seems to be in the Nursery 
trade can easily work considerable hardship. 
It points, I believe, to the necessity of in- 
troducing into the system of credits of this 
industry some method by which our credit 
periods, which are now entirely too long 
and too lax, may be shortened. The use of 
trade acceptances on long credits was ex- 
plained at our convention a year ago and 
I believe that the general use of trade ac- 
ceptances within the Nursery trade deserves 
the attention and the careful consideration 
of the trade as a whole. 


But so much for the pessimistic attitude 
with which many of us will look back to 
1926. The immediate necessity is of look- 
ing forward to 1927, when we may easily 
look for much improved conditions and cer- 
tainly to better weather. The outlook for 
increasing business during the coming 
spring seems very promising. Business 
conditions on the whole seem to be on the 
mend and, while the farmer will feel the 
effect of the last disastrous summer for 
some little time, I think that on the whole 
the Nurserymen can look forward to the 
coming year as full of promise. 


PROPOSED PLANT INSPECTION ACT 


There are several outstanding things be- 
fore the association at the present time 
which } would like to touch on here. 


As you all probably know, a United States 
Supreme Court decision handed down dur- 
ing the latter part of the October term of 
1925 deprived the various states of the 
right to establish and enforce quarantines 
against the shipment of infested or infected 
plants or plant products either into or 
through their borders. Early last spring 
Congress passed a joint resolution known, 
I believe, as the Jones resolution which 
amended the plant quarantine act in such 
a way as to return to the states the quaran- 
tine rights of which the Supreme court de- 
cision had deprived them. 


In order to be certain that there can be 
no doubt that their quarantines are valid 
under the Jones resolution and also to place 
themselves in a: better position to combat 
the European corn borer—a disastrous pest 
whieh is certain to establish itself in the 
State of Illinois within the next few years— 
the Division of Plant Industry of the De- 
partment of Agriculture of the State of II- 
linois proposes to introduce as soon as pos- 


sible into the present session of the state 
legislature a new plant inspection act. 

Through the courtesy of P. A. Glenn, our 
chief plant inspector, a few copies of the 
proposed act have recently been made avail- 
able to the committees of this association 
and are now being given careful considera- 
tioa by them. In almost all of its provisions 
the new act is practically identical in mean- 
ing with the present act with only a few 
slight changes in wording to clarify that 
meaning. Some of the actual changes in 
the act are decidedly advantageous to bona- 
fide Nurserymen. 

The new act provides that all Nursery 
stock transported on the highways of the 
state must be accompanied by a certificate 
of inspection and gives the Department of 
Agriculture the same control over Nursery 
stock transported by private vehicles as it 
has previously had over Nursery stock that 
was transported by common carriers. The 
necessity of being able to show an inspec- 
tion certificate for all stock transported by 
truck will act to compel small growers do- 
ing a strictly local business and dealers in 
woodland trees and woods-pulled stock to 
conform to the same inspection require- 
ments to which other Nurserymen must 
conform. In fact, the act specifically re- 
quires inspection of all stock, whether sold 
or given away. 

In some other respects the changes in 
the proposed act do not seem so desirable. 
In enlarging some of the powers of the De- 
partment of Agriculture so that they may 
better combat the European corn borer, and 
time limits set by the act during which any 
citizen of the state who may be affected 
by any quarantines or orders of the depart- 
ment may apply to the department for re- 
hearing or appeal to the Circuit court seem 
to me to be set even somewhat below the 
irreducible minimum if they are actually in- 
tended to permit rehearing or appeal. These 
time limits probably apply more to farmers 
and grain men than they do to Nurserymen, 
and, considering that most Nurserymen are 
already accustomed to looking for a quar- 
antine behind every bush, may be long 
enough for Nurserymen to make the neces- 
sary moves, but I am afraid that the poor 
unsuspecting farmer might find himself 
shut out from any hearing as to the neces- 
sity for any quarantine or order before 
realized that such an order or quarantine 
existed, particularly in view of the method 
of publication prescribed. 

In the latter part of one of the sectioas 
of the act which considerably extends the 
power of the department to revoke certi- 
ficates for cause and also gives it the right 
to refuse to inspect Nurseries that in their 
opinion are not properly kept up or whose 
stock is in “poor physical condition,” the 
framers of the act have temporarily lapsed 
into loose and ambiguous wording. The 
ideas back of these changes are highly 
ethical and would be of benefit to the better 


class of Nurserymen in that they would 
tend to eliminate unscrupulous, dishonest, 
and careless men; but the wording is so 
loose that it could be easily construed to 
cover many other things which have no 
connection with the ideas back of the 
chaages, which the department probably 
has no desire to have jurisdiction over, and 
which might work injury to the Nursery 
trade. However, the attitude which Mr. 
Glenn has taken in presenting the proposed 
draft to the association is so eminently fine 
that I have an idea that the various ob- 
jectionable phrases will be so defined or 
eliminated that all objection will be re- 
moved. 
STATE NURSERIES 

Sometime during the last session of the 
illinois State Legislature a reforestation act 
under the name of the Springer bill was 
evidently passed which established state 
Nurseries fcr the growing of planting stock 
for the state forests, the excess stock to 
be sold to the farmers and other private 
ewners “at cost.” None of the provisions 
of this bill was brought to the attention of 
this association until very recently. It 
seems to be the idea of the state officials 
charged with the carrying out of the pro- 
visions of this bill that it is desirable for 
them to begin the distribution of planting 
stock to prvate owners at once, and in view 
of the fact that it will of course take a 
very considerable time to establish these 
Nurseries aad bring them to the place where 
they will be in a position actually to pro- 
duce much stock, these officials have ap- 
proached a number of reputable Nurseries 
both within and without the state as to 
the possibility of an arrangement being 
made whereby the Nurseries would furnish 
to the state at a “reasonable cost” forest 
seedlings which they might resell at cost 
to the farmers and other private owners. 
So far as I know, the Nurserymen applied 
to have all .objected to the use of the tax- 
payers’ money to develop an industry which 
would compete directly with some of the 
very taxpayers by whom the money was 
raid in and have urged the Department of 
Forestry to confine its efforts in this regard 
to the production of planting stock for the 
state reforestation projects. What the 
present intention of the department is we 
have no way of knowing, but in any event 
this association should take cognizance of 
the matter and should pass drastic reso- 
lutions condemning the proposed action. 

Upon motion of J. A. Young the points in 
the president’s address were referred to a 


committee ‘to report at a later session. 


Treasurer George W. Klehm’s_ report 
showed receipts $1,613.24; expenditures 
753.11; balance on hand $860.13. The re- 


port went to the auditing committee: Guy 
A. Bryant, Raymond Clavey, Alfred L. 
Goerwitz, G. M. Marson and Leo H. Graves. 





Seed Store As Outlet 


The next address on the program was 
that on “Seed Store as an Outlet for Nur- 
sery Stock,” by W. L. Oswald, editor of the 
Seed World. He said: 


Do you realize that practically every 
growing thing in the plant world is supplied 
by either the Nurseryman, the seedsman or 
the florist? It would be hard to estimate 
the gross income from the sale of plants, 
flowers and seeds, but it certainly is enorm- 
ous. 


Since these three branches of horticul- 
ture are so closely allied, why should there 
not be a close affiliation in the merchandis- 
ing of these products? Why should not a 
seedsman, for instance, sell his customer a 
rose bush or a tree, as well as a package 
of turnip seed? Why should a customer be 
compelled to go to two different sources for 
these items? I see no logical reason why, 
with proper precaution, a scheme cannot be 
evolved in the merchandising of growing 
things which would prove profitable to ali 
concerned. 

The exclusive seed dealer is a thing of 
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the past. In order to meet the overhead of 
a modern retail store, it is necessary for 
the retail seed dealer to carry side lines or 
allied lines, such as cut flowers and Nursery 
cteck, to keep his employees busy the en- 
tire year and bring in revenue each month 
Are not the same customers to whom he 
sells seeds, garden accessories and what- 
not, the very people who have need for Nur- 
sery stock? 


When you consider the fact that there 
are apprceximat>ly 5,000 retail dealers whose 
major operation is the selling of seed, you 
can easily figure that they are in direct 
touch with a clientele of approximately 
4.000,000 logical buyers of Nursery stock. 
This estimate is indeed a very conserva- 
tive one, but it will give you a more or less 
graphic idea of the vast field with which 
the retail seed dealers are in touch—a 
practically virgin field so far as the distri- 
bution of Nursery stock is concerned. 


Realizing this situation, we sent a ques- 
tionnaire to a large representative group of 
retail seedsmen in practically every state 
in the Union. Of those answering the ques- 
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tion as to whether they think Nursery 
stock is a natural sideline for the retail 
seed business, 82 per cent think that it is; 
while of the 18 per cent who do not, there 
are many who bring out the fact that in their 
immediate vicinity there is a Nursery that 
is in position to handle all of the available 
business along that line and competition 
with them would be detrimental to their 
seed business and would therefore be un- 
profitable. 
ANALYSIS OF QUESTION 

A further analysis of this question re- 
veals the fact that of those who do not 
handle Nursery stock as a sideline at the 
present time, 86 per cent of them would 
consider installing this line provided they 
could be supplied with information through 
our columns as to the most up-to-date 
methods on how to install and merchandise 
this line. 

Of those who do business in Nursery stock 
at the present time, we asked which method 
of merchandising was in their opinion the 
best: handling the actual Nursery stock, 
or, taking orders for delivery from the Nur- 
sery company. Seventy-one per cent of the 
seed dealers replied that handling the actual 
Nursery stock is the best method. It is 
obvious, however, that they must have the 
facilities for doing this. One seedsman 
who handles the actual stock stated that 
his Nursery business is being handled with- 
out extra overhead. 

Of the 29 per cent, who believe that tak- 
ing orders for delivery from a Nursery com- 
pany is the best method, some said that 
this method is the best for the reason that 
their business is not large enough to war- 
rant the expense of maintaining a superin- 
tendent who must necessarily have a knowl- 
edge of the Nursery business. Others said 
that they have no basements under their 
stores in which to keep this stock. In some 
instances, seedsmen doing business in Nur- 
sery stock use both methods. They carry 
the actual stock and also take orders for 
delivery from the Nursery. 

In answer to the query as to what their 
gross receipts amount in the course of a 
year from the sale of Nursery stock the 
totals ranged from $200 a year to $150,000 
a year, while the majority averaged be- 
tween $5,000 and $10,000. 

Using these figures as a basis, we were 
astounded when we found that a total of 
approximately $15,444,000 worth of Nursery 
stock business is now being done annually 
by seed dealers who represent aprpoximate- 
ly 29 per cent of the logical distributors: 
I repeat, $15,444,000 worth of Nursery stock 
busines is done by 29 per cent of the seed 
dealers yearly! I hardly dare to estimate 
the amount of business that could be trans- 
acted through this local channel in this 
virgin field of approximately 4,000,000 Nur- 
sery stock users. 

When you stop to consider that 86 per 
cent of those not now handling Nursery 
stock would be willing to do so providing 
they could obtain more information as to 
the best methods on how to install and mer- 
chandise Nursery stock, your imagination 
does not need to travel far to realize the 
fact that there are great possibilities for 
the expansion of your business through this 
logical channel. 


COMMENT ON SIDE-LINE PLAN 

Now I am going to give you excerpts from 
some letters which we have received from 
seed dealers who now handle Nursery stock 
in conjunction with their seed and business. 
These letters are from some of the most 
representative and reliable seed dealers in 
the country. They speak from their actual 
experiences and I have their letters on file 
in my office, but in fairness to them and 
the Nurserymen with whom they do busi- 
ness, I shall refrain from personalities and 
will refer to them by the location in which 
they are situated. 

A seed dealer in Northwestern lowa 
writes: “We find that Nursery stock is 
one of the best sidelines carried in our re- 
tail store. In the first place, it pays a good 
profit. In the second place, it brings cus- 
tomers to the store, who, the chances are, 
would not have come in for anything else 
and we know of a great many cases where 
we have made very good sales to people 
who came in only for a little shrubbery. 

“There is a certain class of people who 
do not buy garden seeds, as they have no 
Place for a garden, but coming in for Nur- 
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sery items, will buy flower seed, insecticides, 
plant food, bird food, and occasionally birds 
and cages, dog supplies, etc. 

“We find in handling high grade Nursery 
stock that we have very little complaint 
and we notice that people coming in for 
Nursery stock, later come back for grass 
and flower seeds and return in the fall for 
bulbs. In other words, we get acquainted 
with people who we would never have 
known if it were not for our Nursery stock. 
We do not get our Nursery stock until the 
ground is reeady to work and, therefore, 
our stock is fresh, requiring very little care, 
when you have a place properly prepared 
to handle the stock. We have had days 
when our Nursery department sales amount- 
ed to $300. We have one man looking after 
this department, taking care of the back 
room where we keep our stock. Of course, 
when he is real busy, the clerks from the 
front of the store help him out. The ex- 
pense of handling Nursery stock is com- 
paratively small, compared to other depart- 
ments.” 

AS DELIVERY AGENT 

Here’s another Iowa seedsman, this time 
in the southeastern part of the state. He 
writes: “The only way we sell Nursery 
stock is as an agent, for a large Nursery. 
We are also delivery agents for this Nur- 
sery in our city, as they have several other 
agents here besides ourselves. We have 
sold some shrubbery outright but find that 
to do any good with it in this way you must 
plant it for the customer. We find that even 
as delivery agents many people expect us 
to plant the stock for them even after it 
states specificially on the order that no 
stock will be planted. 

“We believe if a seed dealer is thinking 
about selling Nursery stock it would be a 
good idea to be a delivery agent for a large 
Nursery for several years, as his name will 
then be associated with Nursery stock in 
his city without any advertising expense on 
his part. It will give him some good infor- 
mation on varieties used, etc., that will be 
very useful to him later.” 

A very live seed dealer in Rhode Island 
writes: “I can see no reason why deciduous 
shrubs and hardy herbaceous perennials, 
roses, etc., with the roots well mossed so 
they will stand up in store display, should 
not be profitable to both the seedsman and 
Nurseryman with proper co-operation. Our 
experience is that the leading perennials are 
very profitable to us each season and I have 
not the slightest doubt but that the other 
items could be placed on sale to mutual ad- 
vantage. Our experience booking orders 
for delivery at later dates has not been a 
success.” 

The paramount necessity, as brought out 
by this investigation, is that the Nursery- 
man should give the seedsman the closest 
co-operation. By this, I mean, that it is 
really up to the Nurseryman to educate the 
seedsman on how to handle and merchandise 
stock. Perhaps he doesn’t know that his 
basement is not well ventilated and is not 
kept at a given temperature. It may be 
too damp or it may be too dry. The Nur- 
seryman, however, who wants to place his 
business with the seed dealer can do much 
in showing him how these difficulties can 
be remedied. It is to the Nurseryman’s ad- 
vantage to see that the seed dealer is prop- 
erly prepared to store Nursery stock, if his 
repeat business is to be expected. 

The seedsman is not going to sell this 
stock for the love of it. He must be able 
to make a profit on it or he cannot afford 
to handle the line. The Nursery stock he 
sells must bring results or the ill will 
caused will be far more detrimental to him 
and his business than the monetary loss. 


SPECIAL NURSERY PACKAGES 


One of the eastern Nursery companies has 
been convinced that the seed store is an 
excellent distributor for Nursery stock. It 
has prepared special packages of Nursery 
items which are packed in moss and then 
placed in burlap bags. These packages are 
made up of the popular types, so that there 
is no necessity for further packing by the 
seed dealer. Instructions as to how to plant 
and care for the items are attached so that 
the customer will give the items the proper 
start. Colored lithographed illustrations of 
the items thus wrapped are sent with each 
package so that there need be ‘no mistake 
in identity. 

In addition to all this the Nursery fur- 
nishes material which the seed dealer can 
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use for advertising copy in his local paper. 
They also assist the dealer in preparing 
advertising and they furnish electrotypes. 
In fact, this Nursery company spares no ef- 
fort in helping the dealer sell his steck. This 
is the kind of co-operation, I believe, that 
is going to open up this channel for the out- 
let of Nursery stock which will be a per- 
manent institution. 

Right along these lines, let me call to 
your attention the fact that the listing of 
Nursery stock in seed catalogues is an- 
ether permanent institution which is in- 
creasing in magnitude each year. As evi- 
dence of this, one large mail order seeds- 
man, doing a yearly business of $2,500,000, 
stated that in 1926 Nursery stock comprised 
one-fifth of the total catalogue business. 

Another large mail order seed house, cir- 
culating over 750,000 catalogues a year, has 
this year inaugurated a Nursery stock de- 
partment consisting of 12 pages. 

There are approximately 600 seedsmen 
issuing seed catalogues. These have an 
approximate circulation of 70,000,000 copies 
a year. The average catalogue now lists 
not only seeds but many allied lines. Many 
more will follow suit as time goes on. 
Nurserymen should realize this big avenue 
of distribution and solicit this mail order 
trade from seedsmen. 

At the present time the Nurseryman has 
five distinct methods of merchandising his 
stock. By agents, by sales at the Nursery, 
by mail, by a landscape department, by 
dealers, either seedsmen or florists. This 
fifth method is probably the last resorted 
to at present. It should be the Nursery- 
man’s best avenue for the distribution of 
his stock. Here the Nurseryman has the 
advantage of the use of window displays. 
This avenue of approach to the consumer 
has been practically closed to the Nursery- 
man for, as a rule, his Nursery is not lo- 
cated where a large number of people pass 
during the day. Window displays play a 
very large part in the distribution of com- 
modities and the seed store provides this 
means very nicely. 

RESPONSIBLE REPRESENTATIVE 

Is it not better to have a responsible seed 
dealer or florist, who has an established 
business, represent you in a community than 
an agent who has no standing in the com- 
munity and who usually tries to make all 
the sales he can regardless of the ultimate 
results to the consumer and the firm he 
represents? 

The seed dealer cannot afford to sell 
poor stock or give poor service. He is part 
of the civic community and the number of 
customers he has depends entirely on the 
manner in which he serves the community 
of which he is a part. 

Let me quote from some Nurserymen who 
have been using the seed store as a channel 
of distribution for their Nursery stock. 

“The business we have had so far with 
the seed store trade is confined to a half 
dozen or so firms. We consider this a very 
good way of disposing of a lot of Nursery 
stock and we believe if the average seed 
store merchant and the uptown greenhouse 
man would devote a little space to the hand- 
ling of shrubs and trees, he could make a 
very profitable side line with little or no 
extra work. 

“Seed stores as a rule have used moss 
and wrap in waterproof paper each plant 
singly. No doubt you are aware of the fact 
that the dry atmosphere of an ordinary 
salesroom would be very hard on Nursery 
stock, that is, if left any length of time, but 
by wrapping in waterproof paper one can 
keep his stock in good condition for a good 
many weeks, and then it makes a better ap- 
pearance to the customers. 

“Roses and small shrubs are really the 
classes of stock that should be pushed, 
while potted perennials and flowering plants 
would come next in line. Of course, thes® 
growing plants would take more care and 
labor than dormant Nursery stock.” 

Here is another Nurseryman who ex- 
presses his opinion: “There is no question 
but that the seed store is the logical out- 
let for a great deal of Nursery stock. We 
have come to the conclusion ourselves that 
there must be more Nursery stock dis- 
played where the trading public may pro- 
cure on a cash and carry basis, and that 
there cannot be too many channels for sur- 
pluses that are bound to accumulate yearly 
in the Nursery business. 

“There is no fixed manner of anticipating 
surpluses, that is, a surplus yearly. Yet 
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the common shrubs, such as Spirea Van 
Houttei, Hydrangea, Deutzia, Lilacs, Phil- 
adelphus, Forsythia, Snowball, Weigela, 
Barberry, Privet, etc., while so easily grown, 
are continually in part or in whole appear- 
ing as surplus in every well stocked Nursery. 
With every department store buying for 
spring sales a full line of Nursery stock, 
wherever possible, we think the seed store 
man is overlooking a good deal of revenue 
if he does not take on more or less of the 
Nursery line, even including a small lot of 
medium size fruit trees with his ornamental 
shrubbery, and roses. The sale of roses 
wrapped for store trade has gone forward 
with leaps and bounds. We have no doubt 
but that 40 per cent of the business over 
the counter at spring planting time is done 
on roses. 

“We expect to look to the seed store as 
one of our best outlets for the sale of 
medium size stock which can be handled 
easily over the counter.” 

NURSERYMAN’S OPINION 

Another Nurseryman writes: 

“We only try to take seed stores to which 
we can give prompt service in shipments, 
and then we arrange with them to take care 
of their entire business and set aside for 
them a lot of goods that they have decided 
they want to offer. We ship the goods to 
them just as soon as they have need for it. 

“Some stores just carry a very small sur- 
plus of a few plants of a number of varieties, 
and take orders for what they cannot fil 
direct. They send the order to us twice 
a week and we try to make shipment so 
they have the stock back to the store with- 
in a week’s time, if possible, and the cus- 
tomer calls and gets the stock freshly 
packed from the Nursery. In this way some 
of the stores have made the Nursery end of 
their business very profitable. Of course, 
when handling it in this way there is a per 
centage charged for packing each order 
separately, besides the regular price agreed 
upon for the stock. The store managers tell 
us that their business has been very satis- 
factory in handling it in this way, but be- 
fore they had commenced this system of 
handling the Nursery stock, it had not been 
as profitable as it should have been. 

“The seedsmen ordinarily, as all mer- 
chants do, feel if they buy their stock very 
cheap from different sources and sell it 
out again at a large margin of profit, as 
they do in other merchandise, that it is 
the way to handle Nursery stock. But we 
feel this is not a satisfactory way to handle 
Nursery stock. All seedsmen should buy 
their Nursery stock from sources where 
they can get quick service on shipment and 
it should not be a question of price but of 
quality and service. 

“If they will handle their business in this 
way they cannot help but be successful. We 
serve a few very large houses and we feel 
we are making good with their Nursery: de- 
partment, at least they tell us that the Nur 
sery end of their work has paid them more 
profit than any other items they sell. The 
way we handle the proposition saves them 
from practically any loss or waste whatso- 
ever.” 

Times are changing. Our mothers and 
our grandmothers used to think that in or- 
der to decorate the yard all that was neces- 
sary was to plant a few beds of annual 
flowers each year. Now it is different. The 
average home owner plants few annual 
flower beds. He is landscaping his prop- 
erty more scientifically. Bulbs, perennials, 
shrubs and trees make up the major part of 
his planting scheme. 

Only the other day I was talking to one of 
our large retail seed dealers who has made 
a decided success with the sale of Nursery 
stock. He said it is really amazing to note 
the decided increase in the demand for 
bulbs, roots and perennial plants. Each year 
shows almost double the amount of these 
items sold over the previous year. 

President Bryant: One thing that the 
Nurserymen are certainly looking forward 
to at the present time and must look for- 
ward to in the future is the increased out- 
let for Nursery stock, and I think the re- 
search that Mr. Oswald has been making 
along this line has been very interesting to 
us. 


Straight Pointers for Nursery Salesmen 
By Chas. H. Mackintosh, at Illinois Convention 


Mr. President, ladies and gentlemen of 
the convention: Since I consist 90 per cent 
of vegetation, I am told by the scientists, I 
have to water myself regularly (drinking). 
(Laughter). 


I notice an error in this announcement of 
my part here. It says I have been engaged 
in sales promotion work for the last ten 
years. That isn’t true, by eleven years. I 
have been engaged in sales promotion work 
for twenty-one years. The reason I call your 
attention to it is because the first job I 
ever had was peddling Nursery stock. In 
those days there was about one house to 
every six miles in my territory. The grow- 
ing season, as I recall it, was about five 
months. The farmers and everybody else 
were so busy that none of them had time or 
desire to plant any Nursery stock the rest 
of the time, so it was not a very profitable 
job, but it was my first selling job. I always 
insisted on selling everybody Mackintosh 
apples. (Laughter). 

It has been very interesting to me to hear 
in this Association a discussion on the pos- 
sibility of using the retail outlet for sell- 
ing, because all the other association con- 
ventions I attend in the course of a year are 
grappling with the problem of the agent 
breaking in and taking away the trade of the 
retailer. I attend a great many conven- 
tions of retailers. That is one of the great 
problems of the day. They say, “Are the 
manufacturers, are the producers going to 
begin to sell direct?” Of course a manu- 
facturer says the retailers don’t know how 
to sell, retailers are order takers, and since 
you are order takers we can double the vol- 
ume of our business by going direct to the 
consumer. We feel we have a perfect right 
to do it,—so the merry squabble goes on. 


Now, that is perhaps a most significant 
thing in the general course of merchandis- 
ing in America today, that squabble be- 
tween retailer and agent,—rather the pro- 
ducer who is using agents and the retailer. 
If you are compelled to call out your agents 
from the territory you have given to the 
order takers I can prophesy in ten years’ 
time you will be standing exactly on your 
head. (Laughter). 


SELLING RATHER THAN ADVERTISING 


The reason for that is obvious, that you 
and I all know that people are governed by 
inertia, very largely. I don’t think there is 
a business in the world in which people nat- 
urally buy, want to buy a product. 1 be- 
lieve there is a natural desire on the part 
of every human being who owns a piece of 
ground to beautify that piece of ground. In 
other words, I think the urge to buy is 
stronger in this business than it is in any 
other business. I don’t care if it is strong, still 
you know, and our agents know, that those 
people put it off, because we are all lazy. 
It may definitely be stated as a general 
thing people will never do more than they 
must do to get on,—they absolutely won't, 
or what they can get along without. I 
think that is the reason salesmanship is so 
highly essential. Sales have been created 
by salesmen, they haven’t been created by 
advertising. Advertising helps. I am an 
advertising man. I am past president of 
the Associated Ad Clubs of the World. I 
ought to stand up for advertising, if any- 
body does. I don’t stand up for that kind 
of advertising. I have always said there is 
no such thing as advertising unless it is 
used only as part of selling. There is one 
thing, and that is selling. Advertising may 
be a great help, and unless it is a help to 
the development of actual sales it is wasted 
money, nothing else. I believe in selling, 
rather than advertising. I certainly believe 
in personal salesmen. I believe nobody can 
possibly equal the vitality and vigor and 
sales volume that can be procured by the 
personal salesman. I know,—I understand, 
at least, that the greater part of all business 
has always been developed on the princi- 
ple of the personal agent who would actual- 
ly call upon the consumer, talk the matter 
over with that consumer, create a desire and 


build up that desire still further by defi- 
nite, practical suggestions, as to what can be 
done, where it can be done and how it can 
be done. 


Nothing is well sold unless it would sell 
itself without selling. That is a definite rule 
of selling: Nothing is worth selling that 
would not sell itself without selling if the 
facts be known to that particular person. 
Just the same that article, when it has been 
sold to that person, that shrub, whatever it 
may be, it must do what the salesman says 
it would do, or the reaction is directly 
against the salesman and the firm he repre- 
sents. The sooner the salesman gets that 
idea firmly fixed in his mind, that he is 
not taking this job for a day, a week, a 
month, or a year,—that he is just as de- 
pendent upon the good will of his customers 
as the Nurseryman who sends him out,— 
the sooner he gets that fact firmly fixed in 
his mind the better it will be for him and 
certainly it will be very much better for the 
entire Nursery trade. 


NOT HALF AS WELL AS WE KNOW 


I don’t doubt that there are men here 
present who know a lot more about selling 
than I do, although I have been at it con- 
stantly for twenty-one years. I am quite 
certain you know a great deal more about 
selling Nursery stock than I do, because 
that is your business. Just the same, I want 
to venture this statement: There is not one 
of you present here today who can use one- 
half of what you know about selling. You 
know the old story of the agent who went 
up to the farmer, wanted to sell him a book 
about expert farming, and so forth, and the 
farmer didn’t seem at all anxious to buy. 
Finally the agent said, “You don’t seem to 
understand. If you buy this book you will 
be able to farm twice as well as you are 
able to farm now.” “Gosh,” said the farm- 
er, “I ain’t farming now half as well as I 
know how to farm.” (Laughter). 


In the case of selling it is most certainly 
true none of us ever sell half as well as we 
know how. It is not because, as in the 
farmer’s case, he was not trying, but be- 
cause no human being, ordinarily, can bring 
to mind suddenly and use at the moment all 
the experience he has piled up in the course 
of twenty years or more of sales associa- 
tion. He can’t think fast enough to recall 
just what to say, just what to do, when 
the moment confronts him. The average 
salesman, — the average salesmanager 
makes a pretty poor shot at training the 
young agent. I know a lot of you fellows 
don’t train your agents. You didn’t; you 
have changed a lot, if you do. (Laughter). 
Give your new agents an outline on selling, 
try to give them some of the experience you 
fellows have had through the course of 
years so that young agents can go out and 
start in right. If you do that you have 
changed a whole lot. 


For the last five years I have been gen- 
eral sales and advertising counsel for the 
LaSalle Extension University. They have 
about 500 salesmen,—constantly hiring new 
ones. They are trained and sent out, per- 
haps are given a drawing account of two 
hundred dollars, if they are going any dis- 
tance. If they went out and fell down, good- 
bye to the two hundred dollars. We found 
it paid us to go to some length training the 
young man. Of course, I had to set down 
some facts. The principles of selling are al- 
ways the same; the principles of seiling 
can be applied to the selling of anything, it 
doesn’t make any difference what it is. You 
can’t possibly tell me, after twenty-one 
years of experience, that your business is 
different. Your business may be different 
but the public mind is always the same. 
The mind of the buyer always goes in a car- 
tain way. Your business in this connection 
of moving the mind of the public is always 
the same, that is salesmanship, in every 
line. So I know perfectly well, not only 
from that general rule but also from per- 
sonal experience, that these rules relating 
to selling can be used by you to your 
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agents, as well as they can be used in any 
other line of business. 
WHY SALESMEN FALL DOWN 

I think perhaps the first reason why we 
hire many young agents, for example,—I 
am not talking about the old experienced 
ones you steal from each other -(laughter)— 
I mean when you get an entirely new man, 
when you try to begin with him in the busi- 
ness of selling, I think the reason so many 
of those fellows fall down is that they go 
back around, they sell their friends, rela- 
tives, for a few days you think he is going 
good. The fact is he is selling his aunts, 
cousins, and so forth. Then when he has 
to make a sale not based on friendship he 
falls flat. I think the main reason for that 
is most people don’t start out with the right 
conception of selling in the beginning. 
They make the fundamental error, they 
think the salesman’s job is to make sales. 
Do you know that is a fact? By Gory, even 
here in the Loop district of Chicago, where 
you would imagine the highest possible,— 
the highest class of selling would be em- 
Ployed, where competition is keen, going 
up against the busy business man of Chi- 
cago, you would think those men had at 
least learned that lesson, that it is not a 
salesman’s job to make sales. It is not a 
joke, it is a definite statement of fact. It 
is based on this thought, that nobody likes 
to be sold, nobody likes to be sold; you 
don’t, I don’t, nobody likes to be sold. The 
very minute a salesman comes to our place 
of business, when we want to get out and 
pot some plants or something else, we want 
to get an excuse to get rid of the fellow, un- 
less we know him personally,—but when 
the strange salesman comes we always build 
up a barrier against him because nobody 
likes to be sold. As a matter of fact, the 
state of mind existing in your mind and in 
mine when the salesman comes to us is this, 
being reasonably polite human beings or 
we would say, “You look like a salesman, 
get out of here, I will turn the dog on you.” 
We want to get as close to that as we can 
without being considered impolite. (Laugh- 
ter). 

“NOT INTERESTED” 

We have to find out what that fellow has 
got to sell us, because the instant he tells 
us what he has got to sell us, we can say, 
“IT don’t want it, not interested.” We can’t 
say that before we know because he would 
say, “You don’t even know what I have 
got to sell,” and you would have to answer, 
“I don’t care what it is.” 

Of course we all want lots of things. 
When the salesman has come to sell us Nur- 
sery stock then we say we don’t want it, 
good-bye. That does not happen only in 
the Nursery business, among Nursery 
agents. Good Lord, 80 or 90 per cent of the 
salesmen who call at my office in the Loop 
of Chicago do exactly that thing. They 
come in and say, “How are you fixed for life 
insurance, Mr. Mackintosh, carrying enough 
of it?” “Sure. Good-bye.” (Laughter). “I 
wonder if you would be interested in the new 
portable adding machine we are introduc- 
ing?” “No, got one, thanks. Good-bye.” 
80 or 90 per cent of them tell me what ‘they 
are going to sell me, which is exactly what 
I want to know so I can say, “Not interest- 
ed.” The average salesman thinks it is his 
job to make sales. He goes out to clash up 
against that sales resistance. 

Now, there are two facilities contained in 
that one thing. The first fallacy is that it 
is not a salesman’s job to make sales. He 
has got to make friends of his customers, 
of his prospective customers; he has got to 
win their confidence. He can’t afford to 
clash up against the sales resistance. He 
has got to give them what they like. What 
do people like? They don’t like to be 
sold, but it is not universally true that peo- 
ple like to buy what they want,—at least 
they like to think they are buying what they 
want and not being sold by anybody. You 
fellows like to think you buy what you want. 
You don’t like to think you are being sold; 
you like to think you buy what you want, 
everybody does. People like to buy what 
they want. 

Obviously, the salesman’s job is not to 
try to make sales, his job is to make wants. 
People buy what they want, if you make 
them want it hard enough they will buy it. 
People like to buy what they want. Now, 
what do they want, and why? Well, no mat- 
ter what it may be, they want it for what it 
will do for them. Absolutely, the only rea- 
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son that people buy anything is because of 
what it will do for them. They have a defi- 
nite idea of what the merchandise they buy 
will do for them; that is what makes them 
want it. 

TO MAKE WANTS, NOT SALES 

Immediately the salesmen has to sell them 
on what it will do for them, if he expects 
to sell it. That prospect doesn’t say, “Not 
interested,” because he is interested in the 
very way in which that salesman is trying 
to show him what that thing will do. The 
prospect is interested. The prospect forgets 
all about this “Not interested,” a rebuff 
which stops so many salesmen before they 
become salesmen. 

You know, the salesman comes up against 
that thing right along. Now, a young sales- 
man starts out to the general public. The 
first three people are not interested, set 
the dog on him, slam the doors in his face, 
—if he does that, there is something wrong, 
and he is through selling. He goes back to 
ditch digging or bookkeeping. If he had 
gotten over that first ditch in selling, he 
would possibly have made good. There are 
four steps to selling. The first one is: You 
must be able to make the prospect listen. 
These four steps in selling are interesting, 
because they must be taken, and they are 
taken always in this order, every time a 
sale is made of anything, it doesn’t matter 
what it may be. If any one of the steps 
if left out, is not taken, the result is no 
sale. 

We have already covered the first point. 
If the salesman will fix in his mind the fact 
he is to impress upon the prospect’s mind 
what the article you are going to sell him 
will do for him, what he can do to beautify 
that blank space around the back door in 
the rear of his home, and so forth. I will 
go a little further on that first step than 
that, because I think it is the most valu- 
able, because the young salesman so often 
falls down on his approach, always getting 
doors slammed in his face, not really get- 
ting a chance to talk his line. You have 
two sales to make in one. Your first les- 
son is to create a want to listen to your en- 
tire story. If you iirst told the prospect 
what you had to sell the mind of the pros- 
pect would be fighting you all the time. 
First sell your prospect a definite will to 
listen to your whole story, because he or 
she will stop fighting you and start want- 
ing to have the proof. That is the first 
step in selling. 

The second step is she must understand. 
First, she must listen, second, she must 
really understand. I think in professional 
business, such as yours, that is a particu- 
larly dangerous thing, if you agents know 
anything about horticulture, floriculture, 
and all the rest of these cultures, théy have 
such a lot of botanical names. I know I 
have listened to agents who come around 
who used botanical terms that made me 
positively ashamed of the fact I went to a 
botanical college for a year. 


IT IS WHAT PROSPECT UNDERSTANDS 


In that connection there is one fact we 
must recognize clearly and implant in the 
minds of all our salesmen, this fact: It is 
not what the salesman says that makes the 
sale, it is what the prospect understands of 
what the salesman says, because no matter 
how much a salesman may know about it, 
it is only that part of what he says that 
the prospect understands that makes the 
sale. It might be a prospect who knew 
more about the Nursery business than you 
do. I have got a little illustration that 
might interest you. It is not in your line 
of work; it would have to be in some other 
line or you would understand it. I don’t 
want you to understand this part of my 
talk. 

We have seen already that the best way 
to sell anything is to describe what it will 
do. All right. I am going to take a very 
simple mechanical instrument, probably 
every one of you use it. I am going to sell 
it to you entirely in terms of what it does, 
because I am ‘not an engineer,—I am not 
really, because I happen to be a technical 
graduate of a great engineering institution 
and know all these different mechanical 
terms, I will naturally describe this thing 
to you in terms—not in terms you know 
but in terms I know. I am going to de- 
scribe just what this thing will do in tech- 
nical terms. I know they are correct, be- 
cause being a bum engineer I had to get a 
first class engineer to write it for me. I 
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went to him and told him what I wanted. 
I said, “Now, describe this very simple in- 
strument in such a way that it will be ab- 
solutely clear to any engineer, that is all I 
want to know. I don’t care whether it is 
clear to anybody else, but make it clear, 
so it will be clear to a technical graduate.” 
He says, “I will do it.” 

Here we are. I will tell you just what If 
have got to sell, just what it is. I will 
tell you what I have got to sell you, a re- 
ciprocating-motion rotary abradant. De- 
scription of operation: A fulcrumed lever, 
attached to a hinged platform oscillating 
vertically, converts a vertical reciprocating 
motion into a rotary motion at the axis of 
a disk held in vertical suspension by means 
of inclined structural supports. Work is 
done at the periphery by direct contact un- 
der pressure, reducing the resistant to the 
desired shape. How many may I bill you 
for? (Laughter). If you need any more 
explanation it is a foot pedal grindstone I 
have been selling. 


IT IS NOT WHAT YOU KNOW 


It is not what you know but what the 
person understands you are talking to. If 
your agent knows more of the terms of 
horticulture and floriculture, away over 
what the average prospect knows, there is 
a danger that the average prospect will 
never let you know he doesn’t understand. 
The average prospect will never admit that 
he doesn't understand what you are saying 
to him, on matters of that sort. It is 
human for a man to want to claim credit 
for those things he doesn’t possess. The 
prospect is very apt to nod most energetical- 
ly at the very point he least understands. 
He is not going to confess to that salesman 
that the salesman knows more than he does. 
Of course he doesn’t think it out but that 
is the basic thought back of it, in order to 
claim credit for knowledge he doesn’t 
possess, the thing he understands the least 
is probably the thing he indorses most 
highly. Consequently, the prospect thinks 
it over and doesn’t know what it is all 
about. 

If people don’t take that second step they 
never can go on to the third. They must 
listen, they must understand, or we can’t 
go anywhere else. But most sales are lost 
in the third step. I think most salesmen 
make a sufficient amount of what they have 
to say understood to get by that second 
step; most of us somehow manage to make 
ourselves understood. A great volume of 
sales are lost on the third step: Making 
people believe what you say. It is not 
what people understand that makes the 
sale but it is what they believe of what 
they understand, because they may under- 
stand thoroughly your plant, your claims 
of what your plant will do: one set in the 
corner of the garden and in a year’s time 
your garden will be a mass of them. They 
might understand that statement, but do 
you think they believe it? Of course that is 
a little exaggeration, for emphasis, but I 
believe the average salesman, not only in 
your line but in all lines, is inclined to 
exaggerate just a little bit as he begins to 
get heated up on the subject. He is apt 
not to be as darn careful as he might be 
about what he says. Whether that is true 
or not, still people think it is correct, be- 
cause the average person always discounts 
to some extent what the salesman says. The 
average salesman does not make sufficient 
allowance for that fact in the human mind. 
He makes some definite statement about 
the bearing capacity of fruit trees, definite 
statements along that line, because he 
thinks they are true or knows them to be 
true, because he states they are true with 
all sincerity and he expects to be believed. 
He forgets that people have had experience 
with other salesmen than himself; he for- 
gets all that experience has not been pleas- 
ant, such as Mr. Oswald’s comment on the 
two or three Wealthy apple trees he bought. 
Lots of other people have had experience of 
that kind. As a consequence they are very 
apt to discount what fhe salesman says. 
They understand it but they don’t believe 
it. 

THE WEAK LEG IN SELLING 


Then we come to the fourth point. How 
can we strengthen that weak leg in selling? 
In the first place the average salesman 
does not make you feel he believes it him- 
self. I think that is because he gets so in 
the habit of chattering. He doesn’t say it 

(Continued on page 36) 
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as though he really believed it himself. 
Undoubtedly, the first real step is to have 
the salesman believe in what he is selling 
himself, to be enthusiastic about it. It is 
really better to go still further than that 
and to realize this fact, that the word of a 
satisfied customer is worth ten times that 
of a salesman. The word of a satisfied cus- 
tomer carries ten times as much weight as 
the salesman’s. It is so easy to get the 
word of a satisfied customer. Suppose you 
are making certain claims for certain fruit 
trees. You have got a lot of customers who 
are tickled to death with those trees, they 
are well pleased with them. Now, your 
salesman can say, so and so over here has 
some of these trees and is very well pleased 
with them. The prospect says, “Come back 
the next time you are around this way. In 
the meantime I will go over and talk to 
some of those people, see how they like 
your trees.” 

The salesman is wasting that trip, practi- 
cally. It would be much better if he could 
have gotten the story of that customer in 
writing. It is dead easy to do that. I know 
that, because in every kind of line I have 
tried the possibility of testimonials that 
really mean something. If you talk to one 
of your customers who tells you about the 
marvelous bearing capacity of that tree, 
and so forth, you say, “Gee, I wish I had 
that in writing, that would be an immense 
help to me.” You say, “If you will be so 
good as to write that down for me, I will 
appreciate it very much.” In nine cases 
out of ten the answer will be this, “Oh, 
I will be glad to, as far as that is 


sure. 
concerned. I am not much good at writing 
letters. Why don’t you just write out about 


what you want, then I will put it on my 
letterhead, sign it, and let you have it.” 
If you don’t do that it will usually take the 
form of: “To whom it may concern: Some 
years ago I purchased so and so from blank 
nursery. I wish to state it has always given 
satisfaction in every way.” 


USING A TESTIMONIAL 

The next testimonial will state practically 
the same thing, in substance. That kind of 
testimonial is not worth very much. If you 
are counting on some particular fruit bear- 
ing tree, for example, that has proved it- 
self to be good, get those facts down defi- 
nitely in writing, signed by the individual, 
and forget all about the generalities. When 
you come to the next person get some word 
on some specific item, covering some flow- 
ers, shrubs, whatever it may be that they 
are particularly pleased with, the definite 
facts with reference to them, definite con- 
crete statements. Take advantage of those 
things. 

When your salesman comes to a prospect 
he can let him see for himself what Smith 
says on this particular thing, about this 
plant or pear tree. Don’t hand the letter to 
the prospect for him to read himself. As a 
matter of fact, the average person is still 
controlled by laziness. In other words, they 
want to keep on doing just what they al- 
ways did, they don’t want any salesman to 
come in and make them do something dif- 
ferent, and consequently that person is 
probably still looking for an excuse to get 
rid of the salesman. They are trying to find 
excuses for getting rid of the salesman. So 
right now when the salesman is constantly 
talking they can’t think out a good answer. 
While you think they are reading the let- 
ter they are thinking up an excuse to get 
rid of you. How often has it happened after 
you have given a person something to read 
they say, “Yes, that is very: interesting,” 
but you know they come back with some 
valid, definite objection that ‘he thought up 
while you thought he was reading that let- 
ter. (Laughter). 

If you don’t think that is true, just try it. 
Never place in the hands of a prospect any 
matter of that kind, but simply have the let- 
ter and read it to him, whatever the few 
words may be fhat the salesman wishes to 
verify. At that point he holds out the letter 
so the prospect can easily see it, stating’ 
that so and so company or such and such a 
gentleman purchased so and so and they 
have given good satisfaction. Then he can 
g0 on directly with his argument. He can 
ray, “Why, so and so over in the neighbor- 


ing town has had some of those trees for 
quite a while. They bore every year for five 
years and he is thoroughly satisfied with 
them.” The prospect thinks, “Oh, you say 
that, but how do I know it is true,”—be- 
cause he doesn’t believe every word the 
salesman says. He will give himself the 
benefit of a doubt. You overcome that by 
showing him the letters that you have from 
the satisfied customers. 

Then we come to conviction, because sales 
are born of conviction. Conviction at that 
stage is very much more important than it 
seems, because if we can answer those prin- 
cipal points, if you can answer those prin- 
cipal objections that would otherwise come 
up, before they ever come up, they don’t 
come up at the end of the sales demonstra- 
tion. 


Illinois Association Officers 
Illinois Nurserymen’s Association officers 
for the new year are: 
President, F. J. Littleford, Downers 
Grove; vice-president, Russell Owen, Bloom- 
ington; treasurer, George Klehm, Arlington 





F. J. LITTLEFORD, Downers Grove, Ill. 
President Illinois Nurserymen’s Assn. 


Heights; secretary, N. E. Averill, Dundee. 
Executive committee: Miles Bryant, Prince- 
ton; A. M. Augustine, Normal; J. A. Young, 
Aurora; Russell Owen, Bloomington; N. E. 
Averill, Dundee; Arthur J. Cultra, Onarga, 
and R. C. Becker, Western Springs. 

New Jersey True-to-Name Bill—lIn its re- 
port of the New Jersey Horticultural So- 
ciety meeting the Rural New Yorker said: 
“The bill to insure ‘fruit trees true to name’ 
was explained by Secretary Duryee of the 
State Board and it is hoped that it has 
enough teeth in it to lessen the costly mis- 
takes to which fruit growers have been sub- 
ject in the past.” 


| AMERICAN ASSOCIATION |! 


OF NURSERYMEN 


Chas. Sizemore, Louisiana, Mo., Secy. 


-_ — 











New members of the American Associa- 
tion of Nurserymen recorded between Nov. 
24th and Jan. 25th are as follows: 

Wm. Byrd Press, Inc., 1430-32-34 E. Frank- 
lin St., Richmond, Va. 

Edgewood Landscape Service, J. P. Bosl, 
Prop., 952 Newhall St., Milwaukee, Wis. 

John Grubb, Churchville, Pa. 

Kallay Bros. Company, Painesville, QO. 

Millane Tree Expert Co., Masin Bldz., 
Middletown, Conn. 

Upton Gardens, Mrs. G. R. Marriage, 720 
W. Caramillo St., Colorado Springs, Colo. 


Executive committee of the A. A. N. met 
in regular mid-winter session this year in 
Chicago in connection with the convention 
of the Illinois Nurserymen’s Association. 
Routine and special business was transact- 
ed and plans for the June convention in 
Cleveland, O., were discussed. 





| "WESTERN ASSOCIATION | 


OF NURSERYMEN 
G. W. Holsinger, Rosedale, Kan., Secy. 











Western Association of Nurserymen in 
thirty-seventh annual convention elected A. 
Chandler, Kansas City, president; L. A. 
Moffett, Fremont, Neb., vice-president; 
George W. Holsinger, Rosedale, Kan., secre- 
tary-treasurer. Nursery sales were report- 
ed slightly under the amount last year at 
this time on account of excessive rains. 
Convention attendance less than last year’s, 
but much interest was shown in the pro- 
gram as published in American Nursery- 
man, page 13, and it was one of the as- 
sociation’s best meetings. Special interest 
was manifested in the discussion on co-oper- 
ation between wholesale and retail Nur- 
seryman. 


National Arboretum Bill 


Chairman Robert Pyle, of the A. A. N. 
committee on arboretums, was in Washing- 
ton, D. C., Jan. 24th in aid of the national 
arboretum bill. He got in touch with the 
A. A. N. attorney, M. Q. MacDonald: Dr. 
F. V. Coville of the Department of Agri- 
culture; Dr. A. Woods, director of scientific 
research in the Department of Agriculture; 
Mrs. Frank B. Noyes of the Garden Club of 
America; Mr. Haugen, chairman of the agri- 
culture committee of the House; Mr. Luce, 
sponsor of the bill; Mr. Fort of New Jersey, 
a member of the agriculture committee of 
the House, in favor of the bill. 

The National arboretum bill No. S. 1640, 
as passed by the Senate May 11, 1926, was 
that morning by agriculture committee of 
the House “reported out” after having been 
amended to substitute the House provisions 
for those of the Senate, namely, cutting 
the appropriation from $500,000 to $300,000, 
and eliminating the recreational features, 
that is, the use of the arboretum for a park 
for the District of Columbia. The part sub- 
stituted is practically the body of the bill, 
Union Calendar No. 261, H. R. 3890, as re- 
ported in the House of Representatives April 
5, 1926. The bill as now “reported out” in 
the House, provides that “the secretary of 
agriculture is authorized to create an ad- 
visory council in relation to the plan in de- 
velopment of the national arboretum to be 
established under this Act, to include rep- 
resentatives of national organizations in- 
terested in the work of the arboretum.” 

Should this bill, then, in its amended 
form pass the House, as is possible, though 
only partly probable, the Senate would have 
to agree to the changes, or both the Senate 
and House agree to a further revision. The 
action of the committee is at least in time 
for the $300,000 appropriation called for to 
be included in the final deficiency: appropri- 
ation measure which is expected will soon 
be passed. 





Secretary Cranefield Retires—After 22 
years of service as secretary of the Wis- 
consin Horticultural Society Mr. Cranefield 
retires from office. When he took charge 
there were 111 members and at the close of 
his service there were 1,800. The year 1916 
was the banner year with 2,500 members en- 
rolled. The state appropriation increased 
from $4,400 to $9,000. The Society maintained 
trial orchards in different parts of the state 
to determine the best varieties for each sec- 
tion. In 1910 he started Wisconsin Horti- 
culture which has been issued regularly 
since that time. For nearly a quarter of a 
century Mr. Cranefield has been a guiding 
hand in horti¢ultural circles in Wisconsin 
and throughout America. For years he has 
been a director of the American Pomological 
Society. 


| fear too many Nurserymen employing 
agents have no personal acquaintance with 
the men they hire. A far too large percent- 
age of orders taken by these “salesmen” 
are obtained by misrepresentation. Orders 
are taken from persons not worth a dollar 
and without a foot of land. | cannot see 
why the express companies are not justified 
in not wanting refused shipments left on 
their hands all summer—N. A. Reasoner, 
Oneco, Fla. ; 


February, 1927 








OHIO NURSERYMEN’S | 
ASSOCIATION | 
Howard N. Scarff, New Carlisle, Secy. | 








Twentieth annual convention of the Ohio 
Nurserymen’s Association was held at the 
Neil House, Columbus, O., Feb. 1-2, Presi- 
dent A. S. Buskirk, Independence, O., pre- 
siding. Preceding the president’s address 
there were reports of the secretary, the 
treasurer and committees, including report 
on arboretum by T. B. West, Perry, O., and 
on Nursery School and legislation for a de- 
partment of horticulture by Prof. Alfred 
Hottes. There were addresses the first day 
by R. A. Hacker, Painesville, O., on “Practi- 
cal Propagatng” and by Dr. P. E. Zimmer- 
man, dean of the College of Agriculture, Col- 
lege Park, Md., on “Plant Propagation.” A 
banquet at the Neil House concluded the 
day’s program. 


Harry S. Day was scheduled for a ten- 
minute radio address on “Ohio Nurseries” 
from Radio Station WAIU. 


Second day’s program included addresses 
by T. B. West, Perry, O., on “Trend of the 
Nursery Industry”; John King of John King 
Advertising Co., Cleveland, O., on “Creating 
a Demand for Nursery Products”; Harry 
O’Brien, Columbus, O., on “Nursery Pub- 
licity”; W. J. Edmonson, Cleveland, O., on 
“Gardens and Estates,” (illustrated in color). 


Among the questions listed for discussion 
were: “Surplus Stock for Spring 1927”; 
“General Nursery Stock Situation”; “Practi- 
cal Use of Uspulun and Semesan in the Nur- 
sery.” Howard N. Scarff, New Carlisle, O., 
is the secretary. 


P. V. Fortmiller, reporting for the mem- 
bership committee of the New York State 
Nurserymen’s Association, said the associa- 
tion has an enrollment of seventy-four ac- 
tive members and eleven associate mem- 
bers, an increase of 77 per cent over last 
year. 


AMERICAN NURSERYMAN 


For Greatest Use of Mails 


Representative Kelly (Rep.), of Edge- 
wood, Pa., a member of the House-Commit- 
tee on post offices and post roads, in an ad- 
dress in the House on January 22 urged that 
postal rates be fixed so as to make the use 
of the mails the greatest possible at the 
cheapest cost. Provision should be made, 
he contended, for adequate wages for postal 
workers. 

Mr. Kelly stated that in actuality the Post 
Office Department has a surplus every year, 
instead of the deficit shown in its annual 
statements. The Post Office Department is 
called upon to give many extraneous ser- 
vices, he said, which must be paid by the 
users of the mails and not the taxpayers as 
a whole as they should be. This is the 
reason, he argued, that the reported deficit 
is not actual. 


Southern Alabama Nurserymen’s Associa- 
tion met in annual session Jan. 15th at 
Cawthorn Hotel, Mobile, Ala., elected of- 
ficers and planned activities for the new 
fiscal year. 

Donald L. Parker, formerly sales manager 
of the Fairview Nurseries, Geneva, N. Y., 
has become associated with the Holmes & 
Edwards Silver Company, Meriden, Conn., 
as assistant to the sales manager. 








@bituarv 


John F. Saeed. 





71, senior member of the 
Sneed Nursery Co., Muskogee, Okla., died 
Jan. 2nd, in Houston, Tex. Since 1888 he 
had been engaged in the Nursery business, 
in Tyler, Tex., until 1915 and since then in 


Vinita, Coweta and Muskogee, Okla. He 
introduced the varieties of peaches: Yellow 
Swan, Cone Johnson and Augbert. The 


Augbert is still propagated by many firms 
in the South. The business will continue 
under the management of J. Frank Sneed, 
who has been in active charge for several 
years. 
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KENTUCKY NURSERYMEN’S | 
ASSOCIATION 


Alvin W. Kidwell, St. Mathews, Secy. 








First annual meeting of the Kentucky 
Nurserymen’s Association was held Jan. 
26th in the pavilion of the Experiment sta- 
tion grounds, Lexington, Ky., President 
Walter W. Hillenmeyer presiding; other 
officers being Vice-President A. A. McGin- 
nis, Bowling Green; Secretary Alvin W. 
Kidwell, St. Mathews, and Treasurer R. L. 
Doag, Jeffersontown. The program in- 
cluded: 

A Word of Welcome—Dean Thomas P. 
Cooper, Experiment Station, Lexington. 

Workings of the New Kentucky Nursery 
Inspection Law—Dr. Harrison Garman, Lex- 
ington. 

Pertinent Observations by the State For- 
estry Department—Fred B. Merrill, State 
Forester, Frankfort, Ky. 

Are We Getting Enough Money for Our 
Products—E. M. Buttery, Louisville Nurser- 
ies, St. Mathews. 

Prospects of Planting Public Grounds and 
Buildings—Prof. N. R. Elliott, Extension Di- 
vision, Experiment Station. 

Experiences in City Landscape Service— 
Chas. Michler, Landscape Architect, Lex- 
ington. 

Growing, Handling and Storage of Nur- 
sery Stock—Louis E. Hillenmeyer, Hillen- 
meyers’ Nurseries, Lexington. 

Observations Covering Thirty-five years 
of Nursery Practice—A. A. McGinnis, Po- 
mona Nurseries, Bowling Green. 

What are the Prospects for the Kentucky 
Nurserymen—General Discussion by all 
Members. 


A committee of the Pennsylvania Nur- 
serymen’s Association will endeavor to 
amend the state forestry act so as to elimi- 
nate unfair competition with commercial 
Nurseries. 











Acer saccharum 
Ailanthus gland. 
Catalpa speciosa 
Cereis canadensis 
Crataegus coccinea 


Crataegus oxycantha ........ 8-12” 
Fagus sylvatica ............ { »- 10" 
Koelreuteria paniculata ..... 6-10" 
Larix europea ............-+. 6-12" 


arborescens 


Caragana = 
oseeeeee “15 o- 1 &” 


Cornus alba siberica 


Morus alba tatarica ......... 2 

Pyrus myrabolana .......... 12-15”-15-18" 

SS GO cc cccncectses 6-12" 

Salix vitellina aurea ....... 2-3’ - 3-4’ 

Sorbus aucuparia ........... 18-24” 
SHRUBS 

Amorpha fruticosa .......... 12-15” 

Amorpha canescens ......... 4-6” 

Berberis thunbergii ......... 6-9" 

Berberis thunbergii ......... $-12” 


IT WILL SOON BE SPRING LINING OUT TIME 


Look over the following ttems, 


Cornus stolonifera flav. ....12-18 

Cydonia japonica ........... 6-10" 
Eleagnus angustifolia ...... 8-12"%-12-18" 
Evonymus atropurpurea 8-12" 
Forsythia intermedia ....... 12-18” 
Ligustrum ibota ............ 10-15”-15-24"” 
Ligustrum ibota regelianum,. 8-12"-12-15" 
Ligustrum ovalifolium ...... 12-18” 
Lonicera bella albida .18-24” 
Lonicera chrysantha ....... 18-24” 
Lonicera fragrantissima ....15-24” 
Lonicera tatarica grand ....15-24" 
Lonicera tatarica rosea ....12-15” 
Lonicera ruprechtiana ...... 

Philadelphus cor. flore plena.18-24” 
Philadelphus cor. grand. ....15-24" 
Philadelphus gordonarius ... 

Philadelphus lemoine ....... 10-15”-15-24" 
FPhiladelphus zeyheri ..15-24" 
Physecarpus opulifolia . ..15-30" 
Physocarpus opul. luteus... .12-24” 
Rhamnus cathartica ........ 6-10" 
Rhamonus frangula .......... 8-12” 


Send for February Price List. 


Rhodotypos kerri. . 8-12"%-12-15%-15-24" 
Rhus (aromatica) can ; 

Rhus glabra peckerae” 

Rhus typhina laciniata. oeeee 6-12%-12-18" 
Rosa setigera ... .. 8-12% 
Sambucus canadensis aurea 8-12”-12-18" 
Sambucus can. pubens.8-12"-12-15"-15-24" 
Spiraea bumaldi 6-12" 
Spiraea bumaldi Anth. wat... 8-12” 
Spiraea thunbergi .... ... 6-10%-10-15" 
Spiraeun van Houttei .. 6-12"-12-18" 
Symphoricarpos mollis .. .15-18" 
Symphoricarpos racemosus. .15-18" 
Syringa josi!. Henry Lutesce 

Syringa vulgaris ... 6-10"-10-15"-15-24" 
Tamarix africana eee » 2-3? 
Viburnum opulus ..... ++ 4-6" - 6-12" 
Viburnum acerifolium . 4-6" 
Ampelopsis quing’folia.8-12"-12-18"-18-24" 
Ampelopsis veitcheil .... 6-15" 
Aristolochia sipho ....6-12"- 8-15" 
Celastrus orbiculatus : . 6-10" 


Celastrus scandens 
All of the above stock is our quality material which we have served many users with and given the best of satisfaction. 


NAPERVILLE NURSERIES, Naperville, Ill. 


Growers of Lining Out Stock since 1912. 


10-15"-18-24" 


Telephone Naperville 1 

















Althea Seedling 

Japan Berberry Seedling 

Red Bud Seedling 

American Elm 6-8’ and 810’ 

Europ. Mt. Ash, 68’ 

Amer. White Ash 6-8’ 
8-10’ 

Tulip Tree 45’ 

Pussy Willow 2-3’ and 3-4’ 

Fruit Tree Seedling 


Buddleia 
Phila. Virginal 


and 
Gardenia 


Rosery 


18-24” Excelsa 


Tippecanoe City, Ohio 





NURSERY STOCK 


Climbing Roses: 
Dr. Van Fleet 
Paul’s Scarlet 
Mary Wallace 
Dorothy Perkins 
Crimson Rambler 
American Pillar 


Climbing Orleans 
Flower of Fairfield 


Eugene Jacquet 
Clb. White Amer. 


A complete list of other Ornamental Trees, Evergreens, 
Shrubs, Vines, Fruit Trees, Berry Plants, Perennials and 
Seeds. At a price that will make you money. 

Write for our Wholesale Prices. 


PETER BOHLENDER & SONS 


Beauty 








Wayside Gardens 


HARDY PERENNIAL PLANTS 


Write for Trade List. 


THE WAYSIDE GARDENS COMPANY 


MENTOR, OHIO 


EXCLUSIVELY 
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CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 
Featuring the Nursery Trade and Planting 
News of American and foreign activities as 


they affect American conditions. Fostering 
individual and associated e/fort for the ad- 
vancement of the Nursery and Planting 
Industry. 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


HE FIRST Nursery trade paper in 
T American was established in 1893, as 

long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclusive 
direction of Ralph T. Olcott, of Roches- 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on broad and un- 
trammel}led lines. 


“The dean of Nursery Trade Journal- 
ists."—John Watson. 








OF THE TRADE 
PRESS 


In a recent address to men connect- 
ed with the press, President Coolidge 
said: 

“Whatever has to do with the col- 
lection and transmission of informa- 
tion to the public is of the highest im- 
portance. It is gratifying to know 
that this great service to America is 
in the hands of men of ability and 
natriotism. 

“There is a universal desire to 
serve the public in this capacity, not 
only interestingly, but candidly and 
helpfully. The fundamental institu- 
tions of our government scarcely ever 
fail to receive cordial support. The 
moral standards of society are 
strengthened and _ the intellectual 
vigor of the nation is increased and 
quickened by your constant efforts. 

“The press is also an important 
factor in the commercial and indus- 
triai development of our country. It 
carries an amount of scientific infor- 
mation which stimulates both the pro- 
duction and consumption of all kinds 
of commodities. 

“This service is always on the con- 
structive side of affairs, encouraging 
men to think better, to do better and 
to live better. Reaching through it 
all, there is every assurance that to- 
day is better than yesterday, that to’ 
morrow will be a better day than to- 
day, and that faith is jvatified.” 


IMPORTANCE 








THE MID-MONTH ISSUE 


American Nursery Trade Bulletin 


Affords in connection with the “American 
Nurseryman” an exceptional semi-monthly 
trade publicity service for Nurserymen, 
Rate: $2.80 per inch; forms close 10th. 
Advertisements in “American Nurseryman” 
are reproduced in the “American Nursery 
Trade Bulletin.” 
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A LESSON IN DISTRIBUTION 


Strong emphasis on the fact that the sub- 
ject of distribution of Nursery stock is the 
prime question before the trade was ex- 
pressed by Nurserymen recently in voicing 
opinion through the columns of this journal. 
There has been much talk on this subject 
but little or no organized action. 


A lesson for Nurserymen, pointing the 
way to secure distribution—an immediate 
start and persistent following up—is in the 
romantic story of the well-known fruit com- 
mission firm, Steinhardt & Kelly, famous 
as handlers of fruit and backers to fruit 
growers. Mr. Kelly died a few years ago. 
The death now of Mr. Steinhardt leads the 
New York Times to recount that he came 
to this country from Germany when 13 years 
old and was turned loose in New York with 
25 cents and a vocabulary of 25 English 
words. When he died his business amounted 
to $15,000,000 a year. Says the Times: 

One morning, after a 24-hour forced fast, 
Jcseph was asked by a truckman at a fruit 
pier if he would like to make a quarter 
rolling barrels of apples. When he had 
rolled the lot he asked for the quarter and 
received instead this offer: 

“You can have a bag of apples or a swift 
kick, Which do you want?” 

He took the apples, and in the bag was 
the secret of his millions. He ate five of 
the apples during the day and sold the rest 
from door to door for 50 cents. This he in- 
vested in bananas and sold them just as 
easily. 

“I’ve struck it. This is the way,” he de- 
cided, and from that way he never afterward 
deviated. His capital grew and at the first 
chance he bought a pushcart. That was a 
great day for him. He sallied forth proudly 
and at once got into a row with a rival push- 
cart peddler named Kelly, who claimed 
prior and exclusive rights to sell in the 
neighborhood Steinhardt had chosen. Day 
after day the German and the Irishman 
abused each other until the former suddenly 
suggested: “Let’s cut this out and be part- 
ners.” Thus was created the firm of Stein- 
hardt & Kelly. 

The partners started their joint business 
with a horse and wagon, developed a house- 
to-house trade with families, added hotels, 
and finally a step of great importance— 
gained entrance to the business of supply- 
ing ships. With the expansion of their 
affairs the horse and wagon, of course, 
changed to warehouses and trucks. 

Mr. Steinhardt was one of the chief fig- 
ures in the opening up of the fruit and vege- 
table growing regions of the West and North- 
west. In 1924 he told an interviewer: “Each 
year, to some two hundred-odd new fruit 
growers I advance $4,000,000 and pay the 
railroads $2.500,000 in freight charges and 
the telegraph companies $60,000 in tolls.” 





A Query for Wholesalers 

Hundreds of selling equipments are be- 
ing sent out to men each year, all over the 
country, who have applied for the agency 
of your products. in most cases these 
equipments are expensive, averaging in 
cost each from three to five dollars. On 
an average of one out of every twenty-five 
outfits sent out, perhaps, does any business 
whatever; and in many cases, very little. 
Of the other twenty-four equipments, only 
about five, not te exceed ten, are ever re- 
turned. This helps to increase the over- 
head costs of securing real active sales 
agents. It is altogether too great. More 
than one of every twenty-five men applying 
for work must have some desire to take or- 
ders and earn money. Is he being dis- 
couraged by lower prices or the interference 
of those so-called little dealers? Why 
shouldn’t there be a way of recovering more 
of these loaned selling equipments and get- 
ting a larger percentage of men to sell your 
goods? There must be a way.—Retail Com- 
mittee N. Y. Nur. Assn. 


ETIQUETTE FOR ARCHITECTS 


The subject of bribery in business transac- 
tions has been given special attention by 
the New England Nurserymen’s Association, 
largely through the activity of former Presi- 
dent Harlan P. Kelsey of the American 
Association of Nurserymen, the attention 
of whose members has also been directed 
to this subject by Mr. Kelsey. 

We are in receipt, through the courtesy of 
Mr. Kelsey, of the Dec. 16th issue of the 
News Sheet of the Bribery and Secret Com- 
missions Prevention League, London, Eng- 
land, in which we note comment upon the 
particular subject which has been discussed 
by the New England Nurserymen’s Associa- 
tion—the matter of architects’ professional 


etiquette. Says the News Sheet: 
Inquiries as to architects’ practice are 
common. The Practice Standing Commit- 


tee of the Royal Institute of Architects has 
been at some pains to prevent members of 
the Institute doing anything that is unpro- 
fessional or contrary to law. Every mem- 
ber on his election has to sign a declaration 
in which the following words occur:— 

“I promise and agree that I will not ac- 
cept any trade or other discounts, or give or 
accept any illicit or surreptitious commis- 
sions or emoluments in connection with 
any works the execution of which I may be 
engaged to superintend, or on which I may 
be employed under any other person or with 
any other professional business which may 
be entrusted to me.” 

In the R. I. B. A. Kalendar will be found 
suggestions governing the professional con- 
duct and practice of architects, e. g.:— 

“An architect is remunerated solely by 
his professional fees and is debarred from 
any other source of remuneration in con- 
nection with the works and duties entrusted 
to him. It is the duty of an architect to 
uphold in every way possible the Scale of 
Professional Charges adopted by the Royal 
Institute. An architect must not accept any 
work which involves the giving or receiving 
of discounts or commissions, nor must he 
accept any discount, gift or commission from 
contractors or tradesmen, whether employed 
upon his works or not.” 





A NURSERY BENEFACTOR 

Nurserymen should be among the 
first to indorse the following appre- 
ciation which the editor of the Rural 
New Yorker recently expressed: 

“We doubt if many of our New York 
fruit growers realize and appreciate 
the great work which Prof. U. P. Hed- 
rick of the Geneva Experiment Sta- 
tion has been doing for them. He has 
enriched the literature of horticulture 
by preparing a series of books on the 
apples, peaches, grapes, pears and 
cherries of New York. These beauti- 
ful books are classics—the highest 
authority on fruit varieties. And 
Prof. Hedrick has given aid of the 
most practical sort by breeding and 
developing new varieties of fruits. In 
old days most of our progress in this 
line was in the way of discovering de- 
sirable wild seedlings—often in fence 
corners or in the forest, where seeds 
were dropped by accident. In these 
modern times the plant breeder starts 
out to blend the desirable qualities of 
different varieties into a new and 
finer combination. For example, think 
of combining the delicious flavor and 
handsome color of the Mcintosh apple 
with the tough vigor of the Ben Davis, 
as was done to produce the Cortland 
apple. This is the sort of work which 
Prof. Hedrick has been doing, patient- 
ly, quietly—without flourish of trum- 
pets, but with a persistence which 
ranks among the nation’s best sort of 
patriotism. The public should under- 
stand what such men as Prof. Hedrick 
are doing for them. They should un- 
derstand it while these benefactors 
are living.” 
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| PENNSYLVANIA 
'NURSERYMEN’S ASSOCIATION 


| Albert F. Meehan, Dresher, Secy. 











The Pennsylvania Forestry Department is 
selling seedling trees at low price to wealthy 
private individuals and is ruining the busi- 
ness of private Nurseries, J. H. Humphreys, 
chairman of the executive committee of the 
Pennsylvania Nurserymen’s Association, 
charges. 

“The number of trees that have been sent 
out by the Department of Forestry in the 
past year at a cost of $1.50 to cover the ex- 
penses of shipping would seem to indicate 
that the people of Pennsylvania, realizing 
the advantage of reforestation, are taking 
full advantage of the possibilities of the act 
creating the Pennsylvania Forestry Depart- 
ment, but the emphasis on the weakness of 
the present system comes at this point. 


“These millions of trees have not always 
been sent out for reforestation. They have 
been distributed in both. large and small 
quantities to coal and lumber companies and 
more viciously to wealthy landowners who 
obtain the trees and plant them for no 
other purpose than the embellishment of 
private estates.” 

Mr. Humphreys declared that state trees 
grown on the taxpayers’ money and sold at 
$1.50 per thousand, in competition with the 
products of the private Nurseries where it 
costs $12.50 to grow and market, kills the 
growing of seedlings by the Pennsylvania 
Nurseries. In some cases, Mr. Humphreys 
said, the seedlings have been grown and 
then thrown on the market in competition 
with the Nursery-grown product by the 
private owners. 

Mr. Humphreys added that the Nursery- 
men of the State feel that the seedling trees 
grown by the State with taxpayers’ money, 
should first be used in reforestation and 
should not be distributed for other than re 
forestation purposes until the State lands 
have been completely planted. 


At last month’s meeting of the Pennsyl- 
vania Nurserymen’s Association John W. 
Keller of the State Dept. of Forestry and 
Water explained why his department dis- 
tributes trees free of cost to those who 
make application for them. He said that 
during the last 25 years 36,000,000 trees 
have been planted in the state forest; that 
many trees have been given to farmers who 
applied for them and who signed an agree- 
ment not to sell them; that the object of 
the state was to encourage the production 
of timber. 

The subject of state distribution of trees 
in direct competition with commercial Nur- 
serymen has been under lively discussion 
by Pennsylvania Nurserymen whose commit- 
tees have argued the matter with the 
authorities. Mr. Keller was obliged to listen 
to vigorous denunciation of the state’s plan 
by members of the Pennsylvania association. 
The instance of a maa of wealth who had 
received 25,000 trees at one time from the 
state was cited and belief was expressed 
that he proposed to sell them in competition 
with Nurserymen. Mr. Keller said that this 
man had applied for the trees and had 
signed the usual agreement. Should he sell 
the trees, he will be made to pay the penalty. 
Feeling in the meeting was strong that 
there was danger of serious damage to 
Nurserymen’s interests in the free distribu- 
tion of trees, good as the intent might be. 
Adolph Muller brought up the subject at a 
recent convention of the American Associa- 
tion of Nurserymen. 

The State of Pennsylvania still has 35,000 
acres of its own land to plant with trees. 
Under the most favorable conditions, it will 


take 100 years, or until 2027, to do it prop- 
erly. The consensus was that free tree dis- 
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tribution be limited to grownd worth $100 
an acre or less. 

Officers were re-elected for the year: 
President, William H. Doyle; vice-president, 
A. E. Wohlert; secretary, Albert F. Meehan; 
treasurer, Floyd S. Platt. Executive com- 
mittee: J. H. Humphreys, L. W. Meehan and 
N. Rebil. Legislative committee: James 
Krewson, Adolph Muller, Louis Strassberg- 
er, Henry T. Moon, Wilbur Hoopes, J. C. 
Root and B. Blain. 





| MINNESOTA NURSERYMEN’S 
| ASSOCIATION 


W. T. Cowperthwaite, Secy. 








Nurserymen’s Association was 

llth at the Nicollet Hotel, 
with these officers: President, 
J. V. Bailey, Newport; vice-president, C. H. 
Andrews, Faribault; secretary, W. T. Cow- 
perthwaite; treasurer, H. S. Reid, St. Paul. 
A committee composed of J. V. Bailey, C. N. 
Ruedlinger, H. G. Loftus, H. S. Reid and 
John Hawkins drafted a constitution and 
by-laws which was adopted. Three classes 
of membership are provided for. Besides 
active members, who must be actively en- 
gaged in the Nursery business in the state, 
and associate members, who may be land- 
scape men and other persons in allied in- 
dustries, there is provision for honorary 
members. 

The association adopted a code of ethics 
and named a legislative committee of which 
much is expected in the interest of the in- 
dustry. D. M. Mitchell, Owatonna, was 
named delegate to the convention of the 
American Association of Nurserymen, in 
Cleveland, in June. 


Minnesota 
formed Jan. 
Minneapolis, 


State Nursery Discussion 

Upon a subject uppermost in the minds 
of Nurserymen the St. Paul, Minn., Dispatch 
says: 

“Comment about the proposal for a State 
Nursery in official circles is guarded and 
ill at ease. Bold speech is rarely heard. 
Wherefore bold speech is needful and ought 
to be most interesting. 

“Two formidable and ghostly antagonists 
frighten beholders of the fact that, if re- 
forestation of Minnesota’s most barren lands 
is to be accomplished, somebody must pro- 
vide the infant trees. Yet it is possible that 
when this fearsome pair of spectres is 
peered at and prodded both may disappear. 

“Taking them one at a time, the first is 
the ominous money question. A State Tree 
Nursery to turn out millions of seedlings a 
year will require appropriations—that un- 
popular word! What are the facts about 
this angle of the situation? The facts are 
Minnesota already has its equipment. The 
State University Forest experiment station 
at Cloquet is a State Forest Nursery in 
everything except the name and the function 
of unhampered distribution of seedling stock 
produced. There is the Nursery. It could 
produce 500,000 trees a year—enough to give 
the state a splendid start toward meeting 
reforestation needs. 

“Now for the other ghost. This is the 
opposition of commercial Nurserymen of 
Minnesota. The State Nursery expired at 
the hand of this antagonist in the legisla- 
ture two years ago. The Nurserymen fear 
that a State Nursery would interfere with 
their business. So, naturally, they are op- 
posed to it. They dispute assertions that 
the State is better equipped than they to 
furnish planting stock on a scale to make 
extensive reforestation possible. They deny 
that the State can distribute seedlings at 
lower prices than they. What are all these 
questions? They are questions of fact. 
They are devoid of mystery. They are not 
to be settled by flight from them. Frank 
and honest consideration is the proper 
treatment. Experience shows that a State 
Nursery serves as a stimulus upon demand 
for the finer grades of tree stock in which 
private Nursery profit lies. There is ap- 
parent neither need nor wish to injure any 
private business in this state. The grounds 
for this opposition, frankly inspected, also 
tend to disappear.” 


The Fernery, Inc., Cocoa, Fla., is a new 
Nursery concern, $100,000. James A. Cot- 
ting, president; Adele Voorhies, vice-presi- 
dent; Ralph J. Voorhies, secretary-treasurer. 
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| EASTERN NURSERYMEN’S | 
ASSOCIATION | 


H. Lloyd Haupt, Hatboro, Pa., Secy. 








A most successful meeting of the Dastern 
Nurserymen’s Association was held at the 
Hotel Adelphia in Philadelphia on Thursday, 
January 13th. The luncheon party between 
the meeting of the Pennsylvania Association 
in the morning and the Eastern Association 
in the afternoon was attended by 69 men 
representing 39 Nurseries. Three firms 
made application for membership and a 
fourth has made application since the 
meeting. 

Considerable time was devoted to the dis- 
cussion of the Japanese beetle quarantine 
for the benefit of those who are just being 
included in the area. The experiences of 
the firms which have had to contend with 
the quarantine and restrictions is that al- 
though it is more or less of a bother, yet 
it is not burdensome, and any difficulties 
which arise should be ironed out by per- 
sonal contact with the local representative. 

Arbitration was the subject of the princi- 
pal speaker, Prof. C. H. Callender of the 
University of Pennsylvania. After the talk 
a committee wader the chairmanship of 
Robert Pyle, West Grove, Pa., was appointed 
to go into the subject and report at a future 
meeting. 

The officers for the coming year will be: 
President, P. M. Koster, Bridgeton, N. J.; 
vice-president, William Flemer, Jr., Prince- 
ton, N. J.; treasurer, Albert F. Meehan, 
Dresher, Penna., all re-elected. The secre- 
tary is appointd by the executive committee 
which will consist of Henry T. Moon, Lester 
W. Needham, Lester C. Lovett, Fred D. 
Osman, and R. T. Brown. H. Lloyd Haupt, 
Hatboro, Penna., has been secretary for the 
past year, and will be reappointed. 





TENNESSEE NURSERYMEN’S | 
ASSOCIATION 
G. M. Bentley, Knoxville, Secretary 








Tennessee Nurserymen’s Association met 
in annual session at Hotel Hermitage, Nash- 
ville, Jan. 20th. After the address by Presi- 
dent A. J. Fletcher and the report by Secy.- 
Treas. G. M. Bentley the following program 
was presented: 

“Possibility of Growing Apple Trees on 
Ground Infested with Nematodes”—J. A. 
McClintock, Agr. Exp. Sta., Knoxville, Tenn. 

“Helpful Nursery Practices”—-L. B. Me- 
Donald, Mgr. Knox Nursery & Orchard Co., 
Vincennes, Ind. 

“Office Details Simplified,’—D. P. Hene- 
gar, Forest Nursery Co., McMinnville, Tenn. 

Report of Committees. Election of Offi- 
cers. 

“Modern Disinfectants”—W. P. Stark, E. 
I. DuPont DeNemours Co., Wilmington, Del. 


“Nursery Fumigation’—J. G. Sanders, 
Philadelphia, Pa. 
“Ornamentals”—Bruce Howell, Howell’s 


Nurseries, Knoxville. 

“How I Handle Grape Cuttings”—Open 
Discussion led by Lee McClain, Washington 
Heights Nurseries, Knoxville. 


Valuable Trees Stolen 

The day before Christmas thieves en- 
tered upon the grounds at the Hoopes Bros. 
and Thomas Nurseries, at West Chester, 
Pa., and carried off trees of an estimated 
value of over $500. The cutting out of the 
trees was done by night and they had been 
taken away in a truck and possibly put on 
sale in some other town as Christmas trees. 
Only the finest were taken and it is be 
lieved the perpetrators of the act were fa- 
miliar with the ground and knew just where 
the best were located. 

One fine tree, which was one of the or- 
naments of the ground, was a special variety 
of fir and was valued alone at $1550. Other 
valuable ones were also cut off at the ground 
and carried away. Every season vandals 
take many trees from the Nursery plots in 
that section, but the present instance was 
the greatest yet noted. 


J. B. Baker, Fort Worth, Tex., says his 
firm does not replace stock, and has. not 
done so for the last 12 years. 

















New Method for Control of Crown Gall 
Developed—A new method for the control 
of crown gall in the apple Nursery has been 
devised by the United States Department 
of Agriculture after a number of years of 
experimental work. Department Circular 
No. 376, A Method for the Control of Crown 
Gall in the Apple Nursery, by M. B. Waite 
and E. R. Siegler, has just been published 
to make the information immediately avail- 
able te Nurserymen and others interested 
in the propagation and growing of root- 
grafted apple trees. 

The problem of crown gall in Nurseries 
where the stock is grown by the root-graft- 
ing method is a very serious one. It is not 
uncommon for the Nurseryman to find 25 
to 50 per cent of his trees infected at dig- 
ging time. Experimental tests of the new 
method have shown that the percentage of 
infection can be materially reduced. 

The disease or gall which usually forms 
about or near the graft is caused by a germ 
which is easily killed by germicides when 
it can be reached. For a number of years 
the department has recommended the use of 
a formaldehyde solution as a dip for the 
apple stocks and scions before grafting as 
a means of controlling crown gall. It has 
proved of some value in the control of the 
disease. In the past three years one of 
the organic-mercury compounds has also 
been tested as a dip and has proved dis- 
tinctly more efficacious than the formalde- 
hyde-solution treatment. It also proved to 
be non-injurious to the apple grafts. 

In the experiments of 1925 in which the 
organic-mercury treatment was given to 
2,619 grafts representing a number of dif- 
ferent varieties, only 6.1 per cent of the 
trees were found to have galls, both large 
and small, as compared to 32.6 per cent on 
the same number of untreated grafts which 
were used as checks. The grafts used in 
these experiments were wrapped either 
with raffia or a cheap grade of muslin. 

The best practice to follow is to inspect 
critically the seedling stocks before using 
them for grafting and to discard and burn 
all the obviously infected ones. The sup- 
posedly clean seedlings and also the scions 
should be dipped, uncut, in the organic- 
mercury solution consisting of 1 part of 
hydroxymercurichlorophenol* to 400 parts 
of water (approximately at the rate of 1 
ounce to 3 gallons) and allowed to remain 
for 10 minutes. After the grafts are made 
and carefully wrapped they should be dipped 
in a fresh solution of the same kind for 
about 5 seconds. They should be stored in 
a cool place and just before planting dipped 
again in a fresh solution for 5 seconds. 

A copy of the circular may be secured as 
long as the supply lasts by writing to the 
United States Department of Agriculture, 
Washington, D. C. 

*There are several organic mercury 
germicides, commonly found on the market 
under trade names, containing this sub- 
stance as an active ingredient. 

The 48-page descriptive catalogue for 1927 
of the D. Hill Nursery Co., Dundee, IIL, is a 
model. Indeed it is really a plate book and 
is used as such by many Nurserymen in 
selling; for that reason the retail prices 
are given. Net wholesale prices are shown 
in the company’s wholesale catalogue which 
those in the trade should have on file. As 
usual in the company’s annual presentment 
there is a personal greeting by the presi- 
dent, D. Hill, pioneer Nurseryman and ever- 
green specialist, with portrait. The cata- 
logue is replete with practical information 
for the purchaser of evergreens, so interest- 
ingly presented as to constitute an enter- 
tainment simply for the reading. The illus- 
trations, profusely in color, are strikingly 
excellent, thé coloring being remarkably 
true to nature. The full page color plates 
are worth framing. The recipient of this 
catalogue must be aware instantly that the 
D. Hill Company has uttered the last word 
to date on evergreens of all kinds. A valu- 
able feature of the catalogue is the group- 
ing of kinds as to manner of growth—tall, 
medium, narrow, globular, half-erect, creep- 
ing. This is but an example of the care 
taken to supply information for the guidance 
of the planter. It is a beautiful production 
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throughout. We like the simplicity of the 
guaranty: “We guarantee that all goods 
purchased from us will reach you safely and 
in good condition, be found true to name and 
prove entirely satisfactory, or we cheerfully 
refund money paid.” There is no disclaim- 
er as to the quality of the stock sold; nor is 
the customer worried over what may hap- 
pen by reason of an F. O. B. abandonment; 
The catalogue is priced at 50 cents per ad- 
ditional copy. 

“When, Where and What To Plant,” is the 
title of a 48-page brochure that is being put 
out in hundred thousand lots by Peter Boh- 
lender Sons, Spring Hill Nurseries, Tippe- 
canoe City, O., It is an elaboration of the 
informative material in the average Nursery 
catalogue and the entire booklet is made up 
of this matter. It is a condensed treatise 
on simple horticulture for the land owner. 
Space does not permit detailed description 
of this booklet, but a copy of the booklet 
may be obtained by any Nurseryman who 
may be interested. W. F. Bohlender, who 
was at the convention this month, of the 
New York State Nurserymen’s Association, 
said to a representative of the Bulletin: “We 
are printing this booklet for the Nursery- 
man, seedsman or anyone who is interested 
in it. offering it to the trade.” We believe it 
can be procured in quantity, for distribution 
as an incentive to a desire to plant. 

Peter Bohlender Sons, Tippecanoe City, 
O., are featuring French pussy willow as 
“the only outdoor shrub from which you can 
cut bouquets during the winter months. 
An illustrated circular announces: “These 
plants will fit in any landscape plant- 
ing and should be planted on home grounds 
everywhere. They can be used as a back- 
ground like any tall shrub such as the Lilac 
or Snowball. They can be used as tall 
hedges or screens and should be planted 
about four feet apart for this purpose. 
Planted alone, the branches cut each winter, 
they make a beautiful round shrub, an or- 
nament to any home grounds.” 


Wholesale trade-list for spring 1927 from 
the Conard Pyle Co., West Grove, Pa., and 
retail price list of collected native trees, 
shrubs and plants from L. E. Williams Nur- 
sery Co., Exeter, N. H., are at hand. 





An Employment Suit 

B. F. Wolfe was employed by Stark Bros. 
N. & O. Co., Louisiana, Mo.. from Sept. 
27 to Dec. 31, 1924 and was discharged on 
that date. In January of last year Mr. 
Wolfe brought suit to recover alleged due 
salary, claiming that he had been employed 
for one year and demanding payment of sal- 
ary to Sept. 27, 1925. 

Stark Brothers claimed that Mr. Wolfe 
had been rightly discharged; that he had 
not been employed for any definite time; 
that it had a right to discharge him at any 
time; that Mr. Wolfe had the right to quit 
the services of Stark Brothers at any time 
that he wished to so do. 

The case was twice tried in the circuit 
court of the county. At the first trial the 
jury disagreed and the cause was tried again 
resulting in a verdict of nine jurors against 
three in favor of the plaintiff. Stark Bro’s 
Nurseries & Orchards Co. appealed the case 
to the St. Louis Court of Appeals which 
last month decided the case in favor of 
Stark Bro’s Nurseries & Orchards Co. and 
thereby reversed the decision of the trial 
court. ~ 


American Rose Society 

At the recent meeting of the executive 
committee of the American Rose Society the 
report of Treasurer S. S. Pennock showed 
$4308.36 on hand in the current fund and 
$3277.82 in reserve fund. Secretary Robert 
Pyle’s report of membership showed that 
81 percent of the previous members had re- 
newed for the year 1927 and that the total 
membership came within 37 cf reaching the 
5,000 mark, of which 1,743 have already re- 
newed for 1927. 

In view of the increased cost of publica- 
tions and the fact that the services of the 
editor and the services of the secretary, 
amounting to a considerable portion of the 
time of each, was given without any cost to 
the Society whatever, it was agreed to 
recommend to the next annual meeting, sub- 
ject to the result of a referendum vote, that 
after the present year instead of $3.00 per 
year and $50.00 per life member the member- 


February, 1927 


ship dues should be increased to $3.50 and 
$75.00 respectively. 

To Captain George C. Thomas of Beverly 
Hills, California, has been awarded the gold 
medal of the American Rose Society on 
which is inscribed the following: 

“In recognition of exceptional contribu- 
tions to the advancement of the Rose in 
America.” 

Captain George C. Thomas, Jr., announced 
the offer of a gold medal to the American 
Rose Society to be awarded every three 
years for the best Hardy Everblooming 
Climbing Rose produced anywhere in the 
world, but which must be submitted for 
competition. 

The secretary reported having received 
from Bobbink & Atkins a check for $141.20 
representing the royalty which their agree- 
ment with Captain Thomas provided that 
they should pay to the American Rose So- 
ciety for sale of roses of his introduction. 


A Cafeteria Nursery Plan 

The Gainesville, Fla., Sun of Jan. 6th says: 

“Since coming into Gainesville slightly 
more than a week ago the Associated Nur- 
series have landscaped and planted trees, 
shrubs and flowers in almost a dozen 
premises about the city. This group of land- 
scape gardeners, and horticulturists, have 
made a study of conditions in Florida and 
this section of the state, and knows what 
and when to plant them. 

“Their plan of bringing a whole Nursery 
of plants, trees and shrubs to the very door- 
step of the residence at which they are 
working is said to be very unique and new. 

“Operating on the theory that a person 
cannot tell what is needed without seeing it 
in position first, they give free demonstra- 
tions, taking the plants with the roots 
wrapped in burlap, and set them about in 
the places where they should be planted. 
These plants have attained a large enough 
growth to enable them to be shown off to 
the best advantage and at the same time 
are of the right age to be transplanted. 

“Mr. Prevatt, who is in charge of the 
group of artists and workmen, styles the 
methods as the ‘cafeteria’ Nursery plan. 
‘Just as a person can see the tempting food 
in a cafeteria he can see the plants as they 
will appear when planted under our plan,’ 
he said. 

“The Associated Nurseries are especially 
anxious to get in touch with anyone who is 
desirous of competing for the Rotary Club 
prize. They make it plain’ that they do not 
guarantee that their patrons will win the 
prize, but claim to be able to give them a 
very good running start toward that end.” 


Nursery Broadcasting 

Through the courtesy of the Oklahoma 
State Board of Agriculture, the Market Com- 
mission and the United States Department 
of Agriculture, the Oklahoma State Nursery- 
men’s Association will be allowed a period 
of 3-5 minutes on the regular Market News 
program, which is broadcasted over radio 
station KFJF each Friday evening at 6:15. 

The Oklahoma State Nurserymen’s Asso- 
ciation is co-operating with the South- 
western Association in this work and the 
subjects taken up will deal with the uses 
of Nursery stock in profitable agriculture, 
horticulture and home beautification. 

The first talk through Radio Station KFJF 
will be given Friday evening, January 21. 

The members of the association and 
others interested in the various subjects to 
be dealt with will be asked to submit ar- 
ticles for broadcasting. All articles and 
correspondence should be addressed to W. 
E. Rey, Sec’y. Okla. State Nurserymen’s 
Ass’n., Oklahoma City, Okla. 





Plastering Pear Psylla—A method for 
combating pear psylla whereby the young 
insects are encased in plaster of paris and 
suffocated has been perfected by F. G. 
Mundinger, entomologist for the Hudson 


, River Valley fruit investigations of the New 


York State Experiment Station, according 
to a recent announcement by Station 
officials. The plaster of paris dust, which is 
a combination of four parts of fresh hy- 
drated lime to one part of high grade plaster 
of paris, hardens quickly when it comes in 
contact with the moist bodies of the young 
psylla, it is said. 


When writing to advertisers just mention 
American Nurseryman. 
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TRADE ASSOCIATIONS 


American Association of Nurserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
1927 Convention, Cleveland, O., June 22-24. 

Alabama Nurserymen’s Association—Dr. 
F. T. Nye, Secy., Irvington. 

Arkansas Nurserymen’s Ass’n.—J. E. Britt, 
Secy., Bentonville. 

California Assn. of Nurserymen—John 
A. Armstrong, Jr., Secy., Ontario, Cal. 

Connecticut Nurserymen’s Association— 
A. E. St. John, Sec’y., Manchester; Summer 
meeting, Lake Compounce, Bristol. 

Eastern Canada Nurserymen’s Associa- 
tion—-Chas. K. Baillie, Secy., Box 158, Wel- 
land, Ontario. 

Eastern Nurserymen’s Association — H. 
Lloyd Haupt, Secy., Hatboro, Pa. 

Illinois Nurserymen’s Associatiou—N. E 
Averill, secy., Dundee, Ill. 

lowa Nurserymen’s Association—R. S. 
Herrick, secy., State House, Des Moines, Ia. 

Kansas Nurserymen’s Aseociation—Thom- 
as Rogers, Winfield, Kan., President. 

Kentucky Nurserymen’s Association—Al- 
vin Kidwell, Secy., St. Matthews. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, secy., West New- 
bury, Mass. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo, March 17-18, 1927, 
Savoy Hotel, Detroit. 

Minnesota Nurserymen’s § Association— 
W. T. Cowperthwaite, Sec’y., Faribault. 

Missouri Nurserymen’s Associatifon— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. 

Nebraska Nurserymen’s Association — 
Ernst Herminghaus, Secy., Lincoln. 

New England Nurserymen’s Association— 
W. N. Craig, Weymouth, Mass. 

New Jersey Association of Nurserymen— 
John Marseille, secy., Wyckoff, N. J. 

New York Nurserymen’s Association— 
Charles J. Maloy, secy., Rochester, N. Y. 

Northern Retail Nurserymen’s Association 
—C. H. Andrews, secy., Faribault, Minn., 

Ohio Nurserymen’s Association—-Howard 
N. Scharff, secy., New Carlisle, O. 

Oklahoma Nurserymen’s Association—W. 
E. Rey, secy., Oklahoma City. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, secy., Burton, Wash. 1927 
convention, Portland, Ore. 

Pennsylvania Association of Nurserymen 
—Floyd S. Platt, secy., Morrisville, Pa. 

Rocky Mountain Nurserymen’s Assn.—C. 
Ferguson, Denver, Colo., secretary. 

Rhode Island Nurserymen’s Association— 
H. H. DeWildt, secy., 521 Elmwood Ave., 
Providence, R. I. 

Rio Grande Valley Nurserymen’s Assn.— 
H. L. Bonnycastle, secy., Mercedes, Tex. 

South Dakota State Nurserymen’s Asso- 
ciation—J. B. Taylor, sec’y., Ipswich. 

South Texas Nurserymen’s Assn.—W. R. 
McDaniel, Alvin, Tex., secy. ; 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, Secy., Denton, Tex., 1927 
‘onvention, Galveston, Texas. 

Southern Nurserymen’s Association—W. 
C. Daniels, Secy., Pomona, N. C. Sept. 1927. 
Jacksonville, Fila. 

Tennessee Nurserymen’s Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 

Western Aessociation of Nurserymen— 
George W. Holsinger, secy., Rosedale, Kan. 

Western Canada Nurserymen’s -Associa- 
tion—T. A. Torgeson, secy., Estevan, Sask., 
Canada. 
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in rosebushes. 


priced reasonably. 





PORTLAND ROSES 


Budded Stock Only—Field Grown 
We are the largest growers of this famous QUALITY stock—the World’s Best 
Non-irrigated; 2-yr old; more than 300 varieties. 
shipping November ist—secure your needs NOW while stocks are complete. 
EVERGREENS—-FLOWERING SHRUBS—PERENNIALS 


Bushy, well-shaped stock, also choice specimen plants, finest on Pacific Coast; 


NEW CATALOG JUST OUT—ASK FOR IT. 


MOUNTAIN VIEW FLORAL CO. 


341 E. 72nd (Montavilla Sta.), Portland, Ore. 


Will commence 








—_—_—0V_—_arsrse eee eee _e_ _e___o _5_ Geese eee eee 


LABELS FOR NURSERYMEN 


THE BENJAMIN CHASE 


CoO., 


DERRY, N. H. 











CHARLES DETRICHE & SON NURSERIES 
Henri Détriché, Successor, Angers, France 


Growers and Exporters of Fruit Tree Stocks, Forest Tree Seedlings, Rose 
Stocks, Sbrubs and Conifers for Nursery Planting. 
For all information as to Stocks, Prices, Terms, Etc., address: 


JACKSON & PERKINS CO. (Scle Agents) NEWARK, NEW YORK 








Incorporated 


White Plains, New York 


THE ROSE FARM High quality, field 


grown, budded ROSES 








BOXWOOD 


Young’s Boxwood and 


Evergreens 
FOR LINING OUT 
My service and stock will please you. 
Write for Wholesale Trade List 


ROBERT C. YOUNG 


Wholesale Nurseryman 
GREENSBORO NORTH CAROLINA 








The Westminster Nursery 
Westminster, Maryland 
Offers in grades in quantities: 
California and Amoor River North 
Privet, 1 and 2 year 
Rhubarb, 1 and 2 year 
Shrubbery, Evergreens and Lom- 
bardy Poplars 


Prices Attractive. Mail Want List. 








Fruit and Flower Plates 
CATALOGUES—ENGRAVINGS 


Plate Books, Folios, Maps, Steck Forms, 
Office Supplies, Circulars, Order Blanks, 
Price Lists. ' 

United Litho & Printing Companies 


228 South Avenue, Rochest«r, N. Y. 





FOREST NURSERY CO. 


McMinnville, Tennessee 
Established 1887 
Large assortment general Line 
Nursery Stock 
FOREST TREES, SHADE TREES 
SHRUBS, VINES, EVERGREENS 
OUR USUAL LINE. Write for Trade List 
WE would like to serve YOU 








Fruit Trees 


Apple, Pear, Cherry, Plum, Peach. Small 
Fruit Plants—Raspberries, Red and Black, 
Grape Vines. Shade Trees—European 
Sycamore, Catalpa, Bungei, Maples. 
Shrubs—Barberry Thunbergi, Privet, Hy- 
drangea P. G., Spirea, Weigelia, etc. 
Roses—H. P’s. Highest quality of stock 
graded to the highest standard. In the 
business a third of a century. Send us 
your Want Lists. 


T. B. West & Sons. 








Maple Bend Nursery Perry, Ohio 
GRAPE VINES 

I have left in storage the following varie- 

ties and grades of Concord and Niagara 

Grape Vines and can-ship immediately: 


CON CORD—25000 One Yr. No. 1; 20000 One 
Yr. No. 2. NIAGARA—1000 One Yr. No. 1; 
1500 One Yr. No. 2; 500 Two Yr, No, 2; 
700 Two Yr. No, 3, 


F. G. SPODEN NURSERY, Fredonia, N. Y. 














BUXUS SUFFRUTICOSA 


Height Across Per 1000 
an 2: Pt, gies ccuwceseed $200.00 
a i Pe iccnceenemenee 225.06 
8-9 im. x 5-55 In bancehnken 250.00 
 f§ SS a - . eter 300.00 
- | Fm” | Reeeseeeenee™ 400.00 


Garden Nurseries, Narberth, Pa. 


Pin Oak Seedlings 


Let me have your order early for PIN 
OAK SEEDLINGS. 
Also Cherry, 2-yr., and Asparagus, 3-yr. 


Arthur L. Norton, Clarksville, Mo. 

















RELIABLE PECAN TREES 

We offer selected Pecan Trees, pro- 
cuced by improved methods of care- 
ful bud select’on which insure profit- 
able results for the planter. All stand- 
ard varieties. Make your reservations 
now. We grow other nursery stock 
especially good budded and grafted 
Rose Bushes. 


SUMMIT NURSERIES, Monticello, Florida 








A DEPENDABLE DIGGER 
at a reasonable price 
Write for a descriptive 
circular and prices 
“Yours for growing satisfaction” 
NEOSHO NURSERIES, Neosho, Missouri 

















BIOTAS 


We are offering the trade an assortment 
of biota orientalis ranging from 2 to 3 
foot plants to 7 to 9 foot plants. We also 
have some exceptionally Japanese 
privet, 3 to 4, and 4 to 5 feet, and some 
heavy shrubs. Ask for prices. 


Cartwright Nurseries Collierville, Tenn. 








PATENTS 


I make a specialty of patents and trade 
marks. Protect and profit by your ideas. 
Full information and terms on request. 
Fifteen years’ active practice before U. 8, 
Patent Office. Register and protect your 
trade marks, 

LESTER L. SARGENT, Patent Lawyer 

524 Tenth St., N. W., Washington, D. C. 




















Crade Bulletins 


E. G. Hill, Richmond, Ind., has returned 
from a sojourn in Florida. 





Appropriation of $5000 annually is asked 
for a State Nursery in Western North Car- 
olina. 


Bellemead Nursery, Newark, N. J., has 
been incorporated, $50,000 by Ignace and 
John Newak. 

V. A. Vanicek, of the Rhode Island Nur- 
series, Newport, R. 1, has been on a cruise 
of the West Indies. 


Beloit Nurseries, operating sixteen acres 
one mile south of Beloit, Wis., is offering 
its property for sale. 

Lilly Land Co., Elizabethton, Tenn., re- 
cently ordered 500 Silver Leaf Maples for 
planting on the Lilly addition. 


Winter Garden Ornamental Nursery, 
Harry Smith and J. W. Johnson, operate 50 
acres at West Orange, Fla. 

Cook & Paige Floral and Nursery Co., 
Granite Falls, Wash., has been incorporated, 
$15,000, by George A. Cook and George L. 
Paige. 


Central Florida Ornamental Nursery Co., 
on the Polk City road near Tampa, Fla., was 
started recently by R. A. Storzick and J. 
P. Dunn. 


Daviss Floral and Nursery Ce., Corsi- 
cana, Tex., has been incorporated, $4000, by 
E. Paxton Daviss, Jr., Robert Cooksey and 
W. H. Jack, Jr. 


Whitney Nurseries, Warren, O., do a big 
business in season in Christmas trees, ship- 
ping from 4,000 to 5,000 Norway and Colo- 
rado Blue spruce. 

Green’s Nursery Co., Rochester, N. Y., 
predicts that demand will be such that stocks 
of Cortland apple, two-year-old, will be 
scarce and may not be available in March. 








Co., Dansville, 
it sells to be 
name, up to 
in first class 


Maloney Brothers Nursery 
‘'N. Y., guarantees all stock 
absolutely healthy, true to 
specifications and to arrive 
condition. 








Howard N. Scarff, of the Scarff Nurseries, 
New Carlisle, O., has been elected president 
of the Clark County, Ohio, Horticultural So 
ciety, succeeding his father, W. N. Scarff, 
in that office. 

Daniel A. Clarke, proprietor of the Red 
Oak Nurseries, Fiskeville, R. I., has been 
elected a director of the Phenix Trust Co., 
and president of the Northern Rhode Island 
Farm Bureau. 


A Texas grower plans to propagate ex- 
tensively the South African plum distributed 
some years ago by the U. S. Dept. Agr. 
under the name of Methley. It is red- 
fleshed, of high flavor and early. 


E. G. Britt, Bentonville, Ark.; H. S. Wat- 
son, Monticello, Fla., J. B. Baker, Fort 
Worth, Tex.; were at the annual meeting 
of the Oklahoma Nurserymen’s Association. 
L. R. Taylor, Topeka, Kan., was also repre- 
sented. 


Augustine & Co., Inc., Normal, IIL, has 
been incorporated, capital $125,000, to con- 
duct a wholesale and retail business in Nur- 
sery stock, trees, landscape gardening, ag- 
ricultural crops, etc. Incorporators: A. M. 
Augustine, D. M. Augustine, Areta Augus- 
tine. 

James E. Hendry, Jr., one of the pro- 
prietors of the Everglades Nursery, Fort 
Myers, Fla., formerly cashier of the Bank 
of Fort Myers, was a prime mover in se- 
curing extension of the Seabord Airline 
Railway to Fort Myers. His public-spirited 
wnterprise has been of great aid to the city. 
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President R. D. Hartman, of Leonard 
Coates Nurseries, Morgan Hill, Cal., recently 
addressed the Santa Clara County Flower 
Lovers Club at the rooms of the San Jose 
Chamber of Commerce. 


Myron R. Showers has joined the land- 
scape department of the Sonderegger Nur- 
series, Bearice, Neb. Until recently he was 
employed by the Shenandoah Nurseries, 
Shenandoah, Ia. For three years he was a 
student at the University of Nebraska and 
the University of Denver. 


There are about 500,000 species of known 
and named higher plants. Of these only 10 
per cent are cultivated, and out of this 
small fraction most species are cultivated 
only in an incidental way. Fewer than 100 
species supply us with food, fiber and tim- 
ber, the three great staples of our daily 
life—Dr. L. H. Bailey. 


Frankiin Davis Nurseries, Inc., has moved 
its offices from Howard street, Baltimore, 
Md., to Reisterstown road at Clark’s lane, 
Baltimore. The firm has Nurseries at Mulli- 
kin, Prince Georges County, Md., and has 
been established since 1850. Charles M. 
Wagner is in charge of the landscape de- 
partment. 


The art department of Jackson & Perkins 
Co., Newark, N. Y., is producing some effec- 
tive original work in its delineation of the 
activities of the industrious pair, Perk and 
Jack. Bulletin No. 4, under date of Jan. 
21st, for instance, shows what’s coming to 
Jack while he is arranging some surprises 
for the spring trade. 


Edward George, of Storrs & Harrison Co., 
Painesville, O., is chairman of the commit- 
tee in charge of arrangments for the 52nd 
annual convention of the American Associa- 
tion of Nurserymen in June. On the com- 
mittee with him are G. F. Bradley, Cleve- 
land; E. Horton Bowden, Rice Brothers Co., 
Geneva, N. Y.; T. B. West, Painesville, and 
Paul Shumaker, Perry, O. 


Nurserymen Ban Currant 


The Connecticut Nurseryman’s Associa- 
tion favors prohibiting the growth of the 
black currant in Connecticut and will urge 
that the General Assembly take action to 
make this possible. 

It was pointed out by W. O. Pilley of the 
Connecticut Agricultural Experiment Sta- 
tion that black currant bushes spread the 
disease known as the “white pine blister 
rust,” which has resulted in a strict quar- 
antine prohibiting the exportation of Con- 
necticut grown white pine to any point out- 
side the State. 


New South Carolina Nurseries 


Hub City Nurseries and Miller Brothers 
Nurseries are new concerns in the Spartans- 
burg, S. C. section. L. M. Gentry is pro- 
prietor of the former. Claude and Sidney 
Miller are from Texas where Sidney was 
connected with the Foster Nurseries, Den- 
ton, Tex., and has also been connected with 
the Planters’ Nurseries, Denton, Tex.; R. H. 
Hoffman Nurseries, Denton, Tex.; Baker 
Brothers Floral and Nursery Company, Fort 
Worth, Tex.; the Dunn Seed and Floral Nur- 
series at Fort Worth, Tex.; Griffin Brothers, 
landscape architects, Dallas, Tex.; the Val- 
desian Nurseries, Bostic, N. C., and with 
Howell’s Nursery at Knoxville, Tenn. 

Claude Miller, with 20 years of work in 
this field, was foreman at the Spartanburg 
Nurseries for some time. He has been con- 
nected with the Texas Nursery, at Sherman, 
Tex.; Baker Brothers at Fort Worth, Tex.; 
and Howell’s Nurseries at Knoxville, Tenn. 
Their Nursery is near Roebuck, S. C. 


Congressional Appropriations 

The Congressional appropriation bill car- 
ries an item of $164,255 for investigating 
plant problems, an increase of $33,000 over 
last year’s amount. The sum _ includes 
$21,800 for investigation, in co-operation with 
states or private Nurseries, of methods of 
propagating fruit trees, ornamental and 
other plants, the study of stocks used and 
the methods of growing such stocks for the 
purpose of providing American sources of 
stocks, cuttings and other propagating ma- 
terials. 
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Robert George Retires 


The vice-president and general manager 
of Storrs & Harrison Co., Painesville, O., 
Robert George, Sr., has retired from active 
service in the company. His resignation 
was presented to the directors some weeks 
ago and he went on Jan. 15th to Florida to 
spend the remaining wiater months. He 
will visit California also. Officials and em- 
ployees to the number of 168 at a farewell 
demonstration presented to him a 
gold watch. His untiring activity in behalf 
of the organization has done much to de- 
velop it to the largest institution of the kind. 

Mr. George was born in Norfolk, England, 
and came to this country with his parents 
at the age of 7. in New York he learned 
the greenhouse business. At the age of 20 
he went to Painesville and in 1868 joined 
the staff of the Storrs & Harrison Co., be- 
ginning as a greenhouse employee, one of 
fifteen at that time. In a short time he re- 
ceived his first promotion, to the position 
of foreman, and then became superintendent 
of greenhouses and finally vice-president 
and general manager. He retains the presi- 
dency of the Painesville National Bank. E. 
B. George who has served the Nursery com- 
pany in important capacities for 30 years 
and as assistant to his father, becomes vice- 
president and general manager. 


Oklahoma Nurseries 


Nurseries in Oklahoma are increasing in 
number and size, the State is gradually 
growing more Nursery stock and citizens 
are planting more fruit trees and shrubbery 
and beautifying their home surroundings, 
Thomas B. Gordon, State Nursery inspector, 
said in an annual report recently issued. 

“There are 108 Nurseries now in Okla- 
homa that have been inspected according to 
the Oklahoma Nursery law, located in 39 
counties of the state as against the record 
of last year of 99 Nurseries in 33 counties.” 
In making these inspections the inspector 
traveled by rail 2,886 miles and by auto- 
mobile, 1,899 miles. 

“Oklahoma is to be congratulated on her 
Nurserymen. They cultivate, prune, spray 
and at all times strive to improve their 
stocks and to put out their trees and shrubs 
free from injurious insects and plant dis- 
eases and true to name. Your Nurseryman 
is ever ready to help you select stock that 
will best suit your needs. 

“Oklahomans owe it to themselves to buy 
inspected Nursery stock only, and from a 
regular and reliable Nurseryman. Require 
all Nurserymen, Nursery dealers, and Nur- 
series outside of Oklahoma to show their in- 
spection certificates, dealers’ certificates or 
Nursery permits as issued by the Oklahoma 
board of agriculture. 

Many more apple trees are grown by 
Nurserymen now than any other kind, the 
report shows. Very few plum trees are 
raised. 

A total of 221 employees, not including 
owners or managers, are caring for the 
stock in the 108 Nurseries this year. This 
compares with 194 regular employees last 
year in the 99 Nurseries. Outside of the 
regular employees, 723 extra men were em- 
ployed at various times during this year 
while last year 656 were on the payroll. 

A total of 1,434 acres of land is in use by 
the Nurserymen of the State in growing 
their products. Last year 1,208 acres were 
utilized. 

That Oklahoma is beginning to raise pecan 
trees is shown by the report. No pecan 
stock was listed by reporting Nurserymen 
in the state last year, but this year 35,150 
pecan trees are being grown. 


We fellows who sell your Nursery stock 
must introduce new material from time to 
time or else our sales become stale and our 
men lose interest. We must introduce new 
things in order to create interest and en- 
thusiasm among our sales forces. New 
York State growers are naturally an ag- 
gressive and progressive lot, but why is it 
comparatively few creations are ever origi- 
nated in this big Nursery center? We get 
a crack at new creations after the other fel- 
low has had his fling and gathered the 
cream. We can’t get around to selling a 
new thing until it becomes an old thing to 
our neighboring competitors and catalogue 
houses. Why not have some of our own in- 
troductions?—Retail Committee, N. Y. Nur. 
Assn. 
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Yean SACK 
RIGHT SOON 

“WE'RE” Gonna 
HAVE A SURPRISE; 
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NURSERY TRADE. 
THIS SPRING — 
En / 











SURPRISES 
Always Show Up when Grade Counts are Completed 


Perk and I didn’t take much time off during the holidays. 
We started taking grade counts and inventories, and January 
has seen them completed. Consequently our latest bulletin 
contains some surprises. (Incidentally, these bulletins are 
going out every two weeks now. If you aren’t receiving 
yours regularly, please write me.) 











We've got a mighty fine assortment of stock this year and 
we sure are busy getting things in shape for spring shipping. 





So we’re ready whenever you are! 
/ We want especially to call your attention to 
BOSTON IVY 
DUTCHMAN’S PIPE 
NEW RED BARBERRY 
j HYBRID TEA ROSE ASSORTMENT 
PHLOX 
PEONIES 
. BRISTOL FAIRY GYPSOPHILLA 
’ and an unusually complete list in the regular line. 
| Let’s get started early this year—What do you say? 
| Faithfully, 
) JACK. 
| 
Jackson & Perkins Company 
Wholesale On 





Newark , New York. 
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GOOD JUICY STAPLES 


Pink Fig. Almond on Am. Plum 2/3 
Prunus Triloba on Am. Plum 4/6 

Kashgar Tamarix (Tam. Hisp.) 2/3 
Bechtels Fig. Crab 2 /3.—and others. 


Let us quote you. 


Washington Nursery Co. 
TOPPENISH, WASH. 












NORWAY SPRUCE TRANSPLANTS] ° 


4 years, 5-10 inches. 
Expert packing, expressage paid within 
300 miles of New York City. 
CORNUS FLORIDA RUBRA 
Pink Dogwood, 2-3 feet 
First Class Stock 


WOODEN TUBS 


Light but serviceable. 
Priced very reasonably. 


Evergreens Company 
Lionville, Pa. Box C 
Members American Assn. Nurserymen 












JAPANESE BARBERRY 


SEEDLINGS 
1-5M 5-25M 25-50M 
O. . éssavee $15.00 $13.00 $11.00 
oe a adsee . 10.00 9.00 8.00 
Ga scnccuc 7.00 6.00 5.00 


Special prices on larger quantities, These 
seedlings are from our own strain, grown 
under irrigation and are first class. Cash 
or references from unknown trade. 


Allendale Nurseries 
Deleware, Ohio 












flardy Perennials, Dehlias and Bulbs 


choice field grown stock, suitable for any 
purpose. Send for our wholesale list. We 
make a specialty of high class stock for 
the better class of trade. 


N. A. Hallauer, Webster, N. Y. 














CHOICE EVERGREENS 


Both in lining out and specimen sizes of Abelia, 
Azalea, Arbor-vitae, Camellia, Cedrus, Ligustrum, 
Pittosporum, Nandina, Retinispora, etc. 

If you did not receive my annual trade price list, 
write for one. 


T. KIYONO, CRICHTON, ALA. 


USED BURLAP 
FOR 


NURSERY WRAPPING 
IROQUOIS BAG COMPANY INC. 


642-656 Clinton St., Buffalo, N. Y. 




















PLANTING STOCK 


Purple Lilac from divisions. Well 
rooted and strong. At $30.00 per 1000. 


R. F. HARRIS 


MANCHESTER, CONNECTICUT 


PECANS 


We are the pioneer growers of budded an 
grafted pecans in the South. Have a com- 

lete stock of the leading standaru varieties. 
Ban furnish trees we know will please and 
give satisfactory results. Catalog free, 


INTERSTATE NURSERIES 





C. M. Griffing & Ce.,Preps. Jacksenville, Florida 














MILLION SELECTED HARDY 
BLACK HILLS EVERGREENS 


PYRUS CALLERYANA 
Genuine SEED Chinese 


HERBST BROTHERS 
95 FRONT ST. NEW YORK 
AGENTS FOR T. SAKATA & CO. 


For Spring Shipment 

Black Hills Spruce and Ponderosa Pine 
at following wholesale prices per 1000 6-12 
in., $20; 12-18 in. $35; 18-24 in., $50. No 
charge for packing F. 0. B. 15th season. 
Satisfaction guaranteed. Reference Penn- 
ington County Bank. Write for circular. 
M. J, ANDERSON CO., Rapid City, 8. Dak. 








RE-ISSUE IN 


3 Volumes Of 


CYCLOPEDIA OF 
HORTICULTURE 


By LIBERTY H. BAILEY 


For $25.00 you can now 
purchase this standard 
cyclopedia which, in the 
former 6-volume edition, 
cost $40.00. The re-issue 
is brought out in 3 vol- 
umes instead of 6, yet 
contains exactly the same 
material. 


For Sale By 


American Fruits Publishing Ce. 
P. 0. Box 124 Rochester, N. Y. 
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“THIS PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 


Including That Which Has Heretofore Been Imported 
The American Plant Propagators’ Association, O1 ganized in 1919, Will Hold its Ninth Annual Meeting 
in Cleveland, Ohio, June, 1927. E. M. Jenkins, Winona, Ohio, Secretary 


TWO-INGH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. 


EACH BLOCK $5.00 PER MONTH UNDER YEARLY 


CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 


1927 
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HILL’S EVERGREENS 
FOR LINING OUT 


Complete $e, assortment of Evergreens in- 
cluding Jentvers. Spruces, Pines, 
sow. F ... itaes, Cedrus, Taxus, Biotas 

‘Also deciduous ornamental trees and 
, mK. in wide variety. Your patronage 
is appreciated. 


Write for Wholesale Trade List 


The D. HILL NURSERY Co., inc. 


Evergreen Specialists 
Largest Growers in America 
Box 403 Dundee, Ill. 


Established 1868 


Naperville Nurseries 
TREES, EVERGREENS 
SHRUBS, PERENNIALS, Etc. 


Growers of 


LINING OUT STOCK 
Naperville, Ill. 


Catalog and list of Lining Out Stock 
offerings wil! be sent upon request. 
Telephone, Naperville No. 1 


LINING OUT 


HEMLOCK SPRUCE 

ARBOR VITAE MAPLES 

JUNIPER VIBURNUM 
and other good items. 


GEO. D. AIKEN 


Putney, Vermont 





“Grolwn in Vermont, It’s Hardy.” 











WE HAVE THEM 
You May Want Some 


Norway, Sycamore and Silver 
Maples; Pin, Red, Mossy Cup, Cates- 
baei and Willow Oaks. 

Butterfly Bush, Dogwoods, Deut- 
zias, Forsythia, Spireas, etc. 

Our Trade List is ready. 
Get next to one. 





Grape Vines 


Grown from cuttings planted this 
spring, consisting of Moore’s Early, and 
Concords, Graded as in former years: 
1 yr XX; 1 yr. No. 1; 1 yr. No. 23 \ yr. 
No, 3. Will have possibly 10,000 Moore’s 
Early, 3 yr. transplanted vines. Cut 
back this spring should be Extra Strong 
vines. Correspondence solicited, 


Fairfield Nurseries 


SALISBURY, MARYLAND, R.F.D. No. 3 








MILLIONS OF THEM 
Seedlings—Transplants—Cuttings 


Grown under glass 
Also Apple Trees, Shade Trees, 
Hedgeplants, Shrubs, Vines, Peony. 


Send for our latest Bulletin 


Sherman Nursery Co. 


The largest growers of Evergreens 
in the world 


Charles City, lowa 


Atlantic Nursery Co. CHAS, M. PETERS, Proprietor 
BERLIN MARYLAND 
EVERGREENS Scotch Grove Nursery 


GROWERS OF 


EVERGREENS 


FOR 
Lining Out 
GOOD ASSORTMENT OF 

STANDARD SORTS 


Price List on Request Established 1871 








SCOTCH GROVE, IOWA 








Lining Out Stock 


Acer ginnala and campestre, Cornus 
florida, Lindera, Prunus tomentosum (un- 
derstock for triloba), Rhodotypos, Ibo- 
lium Privet, Box-Barberry frame cuttings. 
Ccmplete line of Evergreens, shrubs and 
perennials. 


The Elm City Nursery Co. 


Woodmont Nurseries, Inc. 
New Haven, Conn. 
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Franklin Forestry Co. 


NURSERIES AT 
COLRAIN AND SUDBURY, MASS. 


FOREST NURSERY STOCK 
CONTRACT FOREST PLANTING 
Send for our catalogue 
89 STATE STREET 


BOSTON MASS. 








EVERGREENS 
SEEDLINGS end TRANSPLANTS 
FOR LINING OUT 


WRITE FOR OUR PRICE LIST 


THE NORTH-EASTERN FORESTRY CO. 


“WE GROW OUR OWN TREES.” 
CHESHIRE, CONNECTICUT 








§Bobbink & Atkins: 
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BROAD LEAF EVERGREENS 
RARE AND CH@ICE CONIFERAE 
AZALEAS (Evergreen and Deciduous.) 
FLOWERING SHRUBS, 
VINES and CLIMBERS 


We produce the greatest variety of 
Herbaceous Plants and Field Grewn 
ROSES in America. Ask for our 
wholesale price lists. 
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RUTHERFORD, NEW JERSEY P 
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Connecticut Valley 
Grown 
SEEDLINGS 
of ali kinds—also 
Imported Rose & Fruit 
Stocks 
C. E. WILSON & CO. 


Manchester, Conn. 








THIS SPACE 


$5.00 per Month, under Yearly Term 
Including publication in both 


AMERICAN NURSERYMAN 
and 


American Nur. Trade Bulletin 


COVERING THE TRADE 











Your Future Seedlings 
WILL BE FROM CALIFORNIA 


We have French climate and better 
soil. Those who tried them last year 
bought heavy this year. Try some for 
comparison and be convinced. We still 
can offer a limited number of P. caller- 
yana and Myrobolan seedlings. 


Robertson -Vistica Nursery 
118 N. Ophir Street Stockton, Calif. 











1927 PRICE LIST 


—of-= 


Collected Hardy Native 
EVERGREENS, TREES 
SHRUBS and PLANTS 


Write for it! 


L. E. WILLIAMS NURSERY CO. 


Exeter, N. H,. 


Successor to L. E. Williams, Exeter, N. H. 
and I. L, Williams, Manchester,’ Vt. 
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Listing Nursery Concerns Which Spec ialize in Production of Young Stock, | 
including That Which Has Heretofore Been Imported 
; Established 1883 
’ . 
EVERGREENS & | hciint alia guia 
lh pn | Tropical Ornamentals 
SHRUBS & VINES Rr : 
— ee O Ss E Ss And small pot stock for growing on 
womans seowene se THE TRADE 7 Cannas Shrubs a 7” P "ALM A SPECI ALTY | 
ade rees, rubs, ines, rnamenta 
Hardy New England Grown Lining Out Stock Grasses, Bulbs, Ete. 
Nursery Stock Give us your want list and let us quote. 
Write yor Price List Send your Want List oo Pes tense iat REASONER BROTHERS’ 
The Conard-Pyle Co. Royal Palm Nurseries 
a4 a a Robert Pyle, Pres. West Grove, Pa. Drawer “N” ONECO, FLORIDA 
— FRAMINGHAM CENTRE, MASSACHUSETTS 
Nut Tree Planting in California Howell Nurseries Plans 
Considerable planting of filberts and have been bearing every year for 25 years. Announcement has been made of the pur- 
chestnuts is taking place in this state this Another of our most productive filberts is Knonvilie Tenn. of the 4000 at ag 
season. The deciduous fruit grower who &towing under similar conditions. Reagan and Berry farms on the Lee High- 


has been figuring his profits in red ink is 
now seeing that a non-perishable with good 
markets like the filbert or chestnut'to say 
nothing of other nuts has been overlooked 
by him. 

The conservative Pacific Rural Press has 
tun several articles about these nuts and it 
has served to place them in the proper light 
before our growers. California has been 
importing the chestnut from Italy by the 
¢ar-lcad, while the mountain slopes of the 
Sierra Nevada offer the best land in the 
United States grow these Abso- 
lutely perfect conditions. Some of these old 
mining towns have neglected chestnut trees 
planted in the early that turn out 
wonderful crops every year. Some of these 
trees are very large and I know of one 
that has had over 400 Ibs. on it and always 
runs better than 200. 

Oregon planters are planting 
filbert and there are sections of 
on the coast and along the lower slopes 
of the Sierra where they will grow to per- 
fection, especially when irrigated. Land on 
these delightful slopes can be had as low as 
$15 per acre, and under irrigation at that. 

The Pacific Rural Press containing the 
filbert article has a cut on front page show- 
ing how well the filbert adapts itself. It 
shows three trees that were planted in the 


to nuts. 


days 


tree 


heavily to 
California 


FELIX GILLET NURSERY, 
Nevada City, Cal. C. E. Parsons, Prop. 


Some Nursery Needs 
Editor American Nurseryman: 

In our opinion one of the pressing needs 
of the Nursery business is increased de- 
mand for evergreens and ornamentals. An- 
other desideratum is uniform prices by 
southern Nursery concerns. The trade as- 
sociations would be more effective if there 
were closer co-operation by the members. 
Nurserymen should keep uppermost in mind 
the advisability of establishing . more 
reasonable prices. 

W. T. HOOD & CO. 
Va. 


Richmond, 


To Prevent Commercial Bribery 

Federal Trade Commissioner Humphreys 
has called a trade submittal meeting of the 
insecticide and disinfectant manufacturers 
to discuss the giving of bonuses or premiums 
as inducements to buy goods. Such “com- 
mercial bribery” has long been a bone of 
contention among these as well as other 
manufacturers, and if this meeting can es- 
tablish some definite policy with regard to 
the practice, and can secure the backing of 
the Government through the Commission to 
enforce the policy, much will have been ac- 
complished in the right direction.—Drug and 
Chemical Markets, New York. 


Presideat T. A. Milstead, of the Oklahoma 
Nurserymen’s Association, Shawnee, Okla., 
does not replace stock. He tells a customer 





crack of a ledge (Barcelona filbert). They ml gy and thus prevents mis- 
Black Hills Spruce SPECIAL 9,1" filing orders tor— 
SERVICE Strawberry Asparagus 


B & B, All Sizes 


Carload Lots or Less 
Fairmont Nurseries 


FAIRMONT, MINN, 





NURSERY MEN Extra Heavy 3-yr. Asparagus, $5 M 
Write For Wholesale List 


W. W. THOMAS. = Anna. Illinois 


—The Strawberry Plant Man— 








WE ARE IN THE MARKET 
FOR A PLANTER AND PRESSER 
Write 
SHELTERGREEN NURSERIES 
Albert Lea, Minn. 





way three miles from Sweetwater, Tenn. 


“We shall continue to maintain the Howell 


Nurseries here, as the retail headquarters 
of the ‘bDusiress,” Richard Howell stated. 
“The new acreage will be exclusively de- 


voted to developing products for our whole- 


will. take 
develop 


sale business. Bruce Howell 
personal managership of the new 
ment. It willbe’ of such an extent 
within two yeat# Wwe will incorporate, 
other parties at a-capital of $250,000.” 
The 
100 acres near Knoxy ille 
Howell family if 1835. They already 
branches at Bristol, Chattanooga, 
Creek, and one in North Carolina 
It is the plan of the 
develop the farms for 
shrubbery. They now have a 
Knoxville, one in Chattanooga 
others in North Carolina. They 
ually transfer all growing shrub 
land just purchased, 
the largest wholesale 
farm in the South. 
The land lies 
Southern Railway 
Highway, and the 
seen by tourists. 
The large Reagan house will be 
offices. For the first year the 


by members of the 


Nursery 
and 


10 
shrubbery 
of 


the 
may 


on both sides 
and directly on 
growing plants 


the 


that 
with 


Howell Nurseries were established on 


> 


have 
Wolf 


Howell Nurseries to 
growing ornamental 

in 
two 
will grad- 
the 
and intend to make it 
growing: 


the 
Lee! 


be 


used for 
land will 


be farmed intensively in order to bring the 


soil into condition for Nursery 
and 30 to 40 men will be employed. 


purposes, 
The 


ground will then be plotted and landscaped 


and devoted to growing shrubs. 








When writing to advertisers just mention 


American Nurseryman, 





The following stock is offered - for 
Spring Delivery: NORWAY SPRUCE 
DOUGLAS FIR, RED PINE, SCOTCH 
PINE, LOMBARDY POPLAR, all sizes. 


DAVID CAMPBELL 


Warner, New York 








Lining Out Evergreens 
Get Our List—Now Ready. 
Piedmont Nursery Co. 
BOUND BROOK, N. J. 








Ornamental Evergreens 


Three of ench variety, Rhododendron, 
White Pines, Spruce Pines, sent to any 
address prepaid for only $2.00. Write for 
prices on corload lots, 


NATURE’S NURSERIES 


W. A. Watson, Prop., Deep Gap, N. C. 

















Mountain Laurel, HH to 34 ft., per 1 
34 to 44 ft., per 100 
Hemlock, 24 to 34 ft., per £ 
Cedar, 2 to 3 ft., per 1 
Balled and Burlapped. 
my price list. 


Route 1 





Tennessee Wildings Evergreen Shrubs 


FIRST CLASS COLLECTED STOCK 


Rhododendrons maxm., 23 to 3} ft., per 100 
34 to 4g ft., per 100 


Cash please. Order from this ar it’s 


WM. R. McGUIRE Doevitle, Tenn. 


$5.6 














Under Yearly Term —Including publication also in the 
“American Nursery Trade Bulletin” 


THUS COVERING THE TRADE 


THIS SPACE 
O PER MONTH 





























46 


AMERICAN NURSERYMAN 





February, 1927 














We Offer 
fo 


SHRUBS 


GENEVA 





Spring 1927 


ROSE BUSHES 
FRUIT TREES 
HEDGE PLANTS 
ORNAMENTAL TREES 


RICE BROTHERS CO. 


NEW YORK 





THE MONROE NURSERY 


ESTABLISHED 1847 


SPECIMEN EVERGREENS 
Fruit and Ornamental 
TREES and SHRUBS 


Will be pleased to quote on your list of wants 


I. E. ILGENFRITZ’ SONS CO. 


I. E. Igenfritz’ Sons Co's. Celebrated Graft and Stock Planter and Firmer 


Offers a Fine Stock of 








MONROE, MICHIGAN 


Menufacturers of 




















offers 


Spring shipment. 


you money. 


for you. 


BOUNTIFUL RIDGE 


BOUNTIFUL RIDGE NURSERIES 


Peach and Apple Trees 

IN CAR LOAD LOTS OR LESS 
In all of the leading varieties and grades for Early 
June the first terms 1927. Let us have 
your list of wants. We will quote you prices that will save 


We also have a fine lot of Barberry Thunbergi, 18 to 24 
inches and in 12 to 15 inch grade, stocky and well rooted, 
that we will make very attractive prices on. 

Our stock has won two Blue and one Special Gold Rib- 
bon at State and County Fairs this season. Let it win trade 
Mail us your list of requirements. 


NURSERIES 


Princess Anne, Maryland 


want list. 





OUR SURPLUS IS LOW BUT QUALITY THE BEST 


TWO YEAR CHERRY 


11/16” 9/16” 7/16” 5/16” 
Early Richmond ...... 2480 1734 1245 425 
Montmorency ......... 1190 585 
ONE YEAR PEACH 
2-3 ft. 5/16” 7/16” 9/16” 
Pn. ci tweheawan 3850 5650 2350 410 
ONE YEAR PLUM ON PEACH 
11/16” 9/16” 7/16” 5/16” 
eee ee ee 625 870 1270 730 


POPLAR SIMONDS PYRAMIDAL 
6-8 ft. 
1500 
Let us quote you prices on the above that will interest you. 
Prices on June Budded Peach will be quoted on request with 


8-10 ft. 
2500 


10-12 ft. 
1400 


JOE SHADOW NURSERY CO. 


Winchester, Tennessee 























WAN? ADVERTISEMENTS| 


WANTED 
High Class Salesman 


Who knows ‘nursery stock and also 








something about grouping landscape 
plantings. 

Must have neat appearance and good 
personality. 

Answer in own handwriting stating 


training, experience and previous salary 
or commission received. 


J. H. Small & Sons 
Dupont Circle, Washington, D. C. 


MAN WANTED 


To undertake the sale of the plants 
from the most progressive nursery in 
the South. Must have had large experi- 
ence and be willing to become interested 
in the company. 


E. A. Mcllhenny, President 


Jungle Gardens, Inc. 
Avery Island, La. 














NURSERYMAN WANTED 


To take full charge of a new Nursery near 

Greenwich, Conn. New house. Salary and 

pote + to bent 

CRAGHOLME NURSERIES 

Room 1735, Grand Central Terminal 
NEW YORK, N. Y. 

















Remember the mid-month issue—The 
AMERICAN NURSERY TRADE BULLE- 
T'N, Forms close the 10th. 


FOR SALE-——Silver, Norway, Sugar maple 
6-8 ft.; Sycamore maples 10-12 ft.; White 
Pine, Hemlock, Virginia Red Cedar 3-4 ft., 
B&B; Pfitzer Juniper, Globe, Reedie, Pyra- 
midalis arborvitaes, Retinispora Plumosa, 
once transplanted 6-8 in.; Norway Spruce, 
Colo. Blue Spruce once transplanted 4-6 
in.; White Pine, Hemlock, 6-12 in.; Globe, 
Douglas arborvitaes 4-6 in.; Bakers Bioto, 
Jones Bioto, Pfitzer Juniper 4 in. Write 
for prices. 
E, W. JONES NUR, CO., Woodlawn, Va. 


KINKADE GARDEN TRACTOR 


and Power Lawnmower 


A Practical Proven Pow- 

er Cultivator for Gar- 

deners, Suburbanites, 

Truckers, Florists, Nur- 

serymen, Fruit Growers, 

Country Estates and Poultrymen. 

AMERICAN FARM MACHINE CO. 

1089 33rd Ave., S. E., Minneapolis, Minn. 


| PLATE BOOKS | 


Our plate books and compact folders of 
colored photographs will help greatly in 
selling shrubbery. Send for catalog. 


B. F CONIGISKY 


Hamilton Street Peoria, Illinois 








Catalog 


Free 














CALLOUSED GRAPE CUTTINGS 


What the Nurseries have been looking for. 
Early Shipment. Calloused ir the Land of 
Suushine. Send for price list. 


INDEPENDENT FRUIT CO. 


GREER, SOUTH CAROLINA 








EASTERLY NURSERY CO. 


Cleveland, Tenn, 

Offers for immediate shipment, several car- 
loads of extra fine one-year Peach, in gen- 
eral assortment, heavy on Elberta. Also 
Japan Plum, on Peach. One carload of very 
fine California Privet, 5,000 Spirea Van 
Houtte. Send us your list for Special prices. 

















STOCK FOR SALE =. | 


forty acres of all varieties 
Lutz Peony Farms, Boon- 





Peony roots; 
Visit our fields. 
ville, Ind. 


Seed For Sale-—Callicarpa americana and 
Ligustrum japonicum, well cured, $1.25 per 
pound, postpaid. Terrace Gardens, Route 5, 
Macon, Ga. 


Apple Scions: Baldwin, Ben Davis, Stayman 
Winesap, Jonathan, York Imperial, Winesap, 
Red June, W. Red June, Wealthy, 15 ad- 
ditional varieties, $2.50 per 1000; 50c per 100. 
L. F. Dintelmann, Belleville, Ill. 


Surplus peach in Dormant or June Buds. 
10,000 Elberta, 3-4 ft. @ 5ac 

10,000 J. H. Hale, 3-4 ft., @ 5ac 

10,000 Elberta, 2-3 ft.. @ 4ic 

10,000 J. H. Hale, 2-3 ft.. @ 4ic 

Several thousand 18-24 in., @ 34c 

Bells of Ga., and Krumwells, all grades. 
3-5 ft. apple in whips @ 6c in Variety. 
Samples on request. 
Highland Nurseries, Smithville, 


BOOKS. 


BAILEY’S STANDARD CYCIOPEDIA OF 
HORTICULTURE, 3 vols. [llustrated. Fully 











Tenn. 














indexed. 3639 pages. Indispensable for horti- 
cultural reference. The standard authority 
evarywhere. Sold only ‘a complete _ sets. 


Price $25 per set. American Fruits Pubg. 
Co., P. O. Box 124, Rochester, N. Y¥ 


LIST OF 119 BOOKS on Horticultural sub- 
jects covering Nursery, Greenhouse, Field, 
Ornamental and Fruit Stock, Vines, Insecti- 
cides, Spraying, Landscaping, Diseases, In- 
sects, Orchards, Gardens. Seven books on 
Landscape Gardening. List sent on_request. 
American Fruits Pubg. Co., P. 0. Box 124, 
Rochester, N. Y. 








STANDARD GARDEN TRACTOR 


A Powerful All-round Tractor for 
Small Farms, Gardeners, Florists, 
Truckers, Nurseries, Estates, 
Fruit Growers, Suburbanites, and 
Poultrymen. 

DOES 4 MEN’S WORK 
Handles Field Work, Dusting ws 
Outfit, Belt Machinery & Lawn- 
mower. Catalog Free. 

STANDARD ENGINE COMPANY 
3242 Como Ave., 8. E. Minneapolis, Minn, 
Eastern Sales Branch—163 Cedar St., New York 
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E. P. BERNARDIN 
Parsons 


Wholesale Nurseries 
PARSONS, KANSAS 
Established 1870 


Specialties 


Amoor River North Privet, 2 yr., 
2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 43-8 ft. stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
Thurlow Willow, 5-6 to 10-12 ft. 
Lonicera Bella Albida, 2-3 to 5-6 
ft. 
Deutzia Pride 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yrs. 


EVERGREENS—Biotas and Jun- 
ipers, in good supply. 

Early Harvest B. B. root grown 
plants. 

Long list of Ornamentals in gen- 
erous supply. 











The F. E. SCHIFFERLI & SON 
NURSERIES 


FREDONIA, NEW YORK 
ESTABLISHED 1890 


We offer for FALL and SPRING a very 
complete assortment of 


Grape Vines, Currants 
and Gooseberries 


in all grades, For thirty-six years we have 
made a specialt v of growing these items, and 
with confidence unreservedly state: 


“WeKNOW How. Make Us Prove It.” 


We invite your inquiries. 








YOU want the best 


DELPHINIUMS 
WE have them! 
Try our Wonderful Seed 


Saved from the Finest 


WREXHAM 


—VARIETIES 
Geametee .cccccescocess $1.00 per packet 
Monarch of Wales ..... $2.00 “ a 
Queen Mauve ......... $1.00 “ « 
OO OEE $2.00 “ « 
Violet Queen .......... $2.00 “ o 
WORN cw ccccccccese $3.00 “ o 


Please Write Us 


Hewitt & Co., Limited 


Solihull, Warwickshire 
ENGLAND 








AMERICAN NURSERYMAN 


ESTERDAY I looked at 

our supply of Handy Hand 
Books. Was aghast to find so 
few on hand. Seems hardly 
possible that of the thousands 
we printed, so few are left. 

Looking over the list of re- 
quests, however, was particu- 
larly interested in seeing how 
many nurserymen have sent 
for copies. 

There are a lot of your 
friends who are using this 


etieari*ati*erieteatieatieatitat *ati*ati*atete%ts%i°a%/?a%%a8s0st at *ati0a%/0a%0a0%a0 tanecee ees vessiese easlessiessece 


Kastern Factorv 
Irvington, N. Y. 


ab atirts0%s8%=91009°str 


Cea st a a ee 





The Supply is Limited 
Send for Yours 
At Once 
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Jord s. Burnham. 


Builders of Greenhouses and Conservatories 


Western Factory 
Des Plaines, Ill. 


Philadelphia 


Irvington, N. Y. New York 
Chicago Denver 
Greensboro N.C. Buffalo Montreal 
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Handy Hand Book, who are 
going to save more money and 
make more money this year. 


Of course, if you don’t want 
to do either one, you don’t need 
this book. 


Would like to have you have 
a copy. It may be several 
months before we will get a 
new edition from the printers. 
lf | were you, would make sure 
and send my request today. 


ee aa a na 


Canadian Factory 
St. Catharines, Ont. 

Cleveland Boston 
Kansas City St. Louis 


St. Catharines Toronto, Canada 


SR 





Koster Blue Spruce 


8-20 ft. specimens 


Pink Dogwood 


10-12 ft. specimens 


Magnolia Soulangeans 
10-12 ft. specimens 


Azalea Amoena 
4-8 ft. specimens 


French Lilac, 6-8 ft. clumps. 


WM. M. MILLER CO. 


PATERSON NEW JERSEY 





LATHAM 


— RASPBERRIES — 


Mosaic Free 
Stock 


The New Minnesota Red 
Raspberry that out-yields \% 
all ethers. Descriptive cir- >. 
culer and price list on re- . 
quest. Faribault, Minnesota 












WATERPROOF PAPER LABELS 
Red or White, Plain or Printed 
Sample Free. 
OHIO NURSERY CO. 


Elyria, Ohio 





Northern grown Strawberry, Raspberry, 
Blackberry and Grape plants. 
We pack your retail orders at prices 
that will make large profits for you. 
ESSIG NURSERY 
Bridgman, Michigan 














American Bulb Company 


Importers and Growers of 








We grow in large quantity for the trade especially 


Strawberry Plants, Blackberry 
King, Cuthbert, Trans. and Suckers, As- 





> " ioll, L. 
Hardy Pullies, Manetti. Lily of SValley, paragus Reot, Rhubarb Grape Vines, Cur- leeted from all parts of the world 
Sphagnum Moss. rants. Also Cuttings of, same. CONYERS B. FLEU., JR. 
Send For Free Catalogue. Write fer list and price. ° 9 
a Ag —s ee “a —~| LE. J. RAMBO Bridgman, Mich. 0626 Ress St., Germantown, Philadelphia 








TREE SEEDS 


Send for catalog listing Tr Saru 
Perennial and Evergreen Seed Gel: 
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TENNESSEE NURSERYMEN IN BIG JOINT CONVENTION 


Twenty-second annual convention of the 
Tennessee Nurserymen’s Association was 
held Jan. 20, in Nashville, President A. J. 
Fletcher presiding. Dr. J. A. McClintock of 
the experiment station talked on the possi- 
bilities of growing apple trees on nematode 
infested lands, with the use of lantern 
slides. L. D. McDonald, Vincennes, Ind., 
under the subject of “Helpful Nursery Prac- 
tices” laid stress upon the growing of cher- 
ries by Nurserymen. This was of special 
interest to Tennesseans who have taken 
considerable interest in the growing of cher- 
ries in the Nursery. D. Porter Henegar of 
MeMinnville, Tenn., gave a helpful talk on 
office detail, simplified. His talk was fol- 
lowed by several questions which proved 


that it was well received and a subject in: 


which Nurserymen are interested. 

W. P. Stark of the Dupont Company, Wil- 
mington, Del., gave a talk on “Modern Dis- 
infectants.” The use of disinfectants in re- 
gard to Nursery practices was especially 
enrphasized. “Fumigation” was a subject 
for open discussion which proved of interest 
to all. 

“Ornamentals” for which Tennessee is 
rapidly coming to the front, was a subject 
in which it seemed all persons present had 
considerable to ask and information to 
give. “Grape Growing in the Nursery” was 
discussed by Lee McClain. Mr. McClain’s 
talk was well received as he has had experi- 
ence in growing grapes and cherries in the 
Nursery. 

The Nurserymen, fruit growers and bee- 
keepers enjoyed a barbecue at the farm of 
W. H. Armistead at Antioch, Tenn. This 
farm has an orchard of some 65 acres. 

Of the horticultural program, J. L. Baskin 
spoke of the advancement Tennessee has 





made in commercial orchard planting. Ten- 
nessee is the largest commercial fruit-pro- 
ducing state in the South outside of Georgia, 
and with the size of the plantings being 
made, he looks for Tennessee to approach 
Georgia in a few years. 

W. S. Campfield of Staunton, Va., em- 
phasized the matter of caring for the soil in 
orchard production. He laid much stress 
upon the importance of humus and the 
means for obtaining it. 

S. N. Varnell, peach king of Tennessee, 
told of his experience with the 1926 crop, 
the lateness of the season, how rapidly the 
peaches ripened, faster than they could pick. 
Many times there would be 20 to 25 car- 
loads in the warehouse which should be en- 
route but could not be, due to lack of cars. 

Paul Stark spoke of “Apples for Health.” 
He distributed literature and gave many 
strong statements in regard to the food 
value of apples. Mr. Stark also had 10 
bushels of Golden Delicious apples on ex- 
hibit; also some Starkings. 

The Tennessee State Horticultural Society 
had a creditable exhibit of apples in the 
lobby of Hotel Hermitage. 

Dr. A. J. Ackerman of the Bureau of En- 
tomology, Bentonville, Ark., gave a much 
appreciated talk on the “Codling Moth” em- 
phasizing the steps that should be taken for 
its control and also not to have arsenical 
residue present upon the harvested fruit. 

The Nurserymen’s Association elected: 
President, D. P. Henegar, McMinnville, 
Tenn.; Vice-pres., East Tenn., A. J. Fletcher, 
Jr., Cleveland, Tenn.; Vice-pres., Middle 
Tenn., W. A. Green, Martha, Tenn.; Vice- 
pres., West Tenn., T. C. Word, Union City, 
Tenn. 





Wholesale Price Evil Well Illustrated 





Editor American Nurseryman: 

Recently we received an inquiry for whole- 
sale prices from a party at Auburn, Indiana, 
written on a plain piece of paper, nothing 
to indicate whether he was a dealer or was 
seeking wholesale prices that he is not en- 
titled to. The enclosed letter with his re- 
ply may be of interest to Nurserymen as it 
shows a practice on the part of some Nur- 
series to furnish stock at wholesale to pri- 
vate planters. 

PRUDENTIAL NURSERY CO. 
C. A. Krill, President. 
Kalamazoo, Mich. 
Jan. 22, 1927. 
Mr. John C. Ludwig, Auburn, Ind. 

Dear Sir: Your postal card of the 21st 
received. Kindly advise if you are a dealer 
in Nursery stock or if you are wanting 
goods for your own planting. 

Dealers should always write Nurserymen 
on their letter heads as it is against the 
rules of the trade to sell stock at wholesale 
to private planters. We shall be glad to 
give you lowest prices upon receipt of an 
answer to our inquiry. 

PRUDENTIAL NURSERY CO. 
Auburn, Ind., Jan. 24, 1927. 

Dear Sir: I am not a Nursery dealer. I 
am a florist by trade, having worked some- 
thing like 20 years at that trade. But now 
I am post office clerk. I thought I might get 
some plants for my own planting wholesale, 
and I know if you will not sell me them 
wholesale I can get them from other Nur- 
serymen at wholesale prices. I wish to see 
how your prices compare with cthers. 

John C. Ludwig. 





Secretary G. M. Bentley, Knoxville, Tenn., 
announces a meeting of entomologists and 
agricultural representatives of 11 cotton 
states in Atlanta, Ga., Hotel Biltmore, Feb. 
2-4. 


J. Croyden Tice Nursery Co., Harrisburg, 
Pa:;~has been incorporated by J. Croyden 
Tice, 1511 Berryhill St., J. Croyden Tice, Jr., 
and John F. Fortenbaugh, of Harrisburg. 


Fashion Show Provides Trees— The 
Women’s Club of Williams, Cal., held a 
fashion show to raise funds to buy trees for 
highway. planting. 


Corn Borer Quarantine Hearing 

A public hearing to consider the advisa- 
bility of extending the European corn borer 
quarantine to include Connecticut and New 
Jersey will be held February 8, at 1( a. m., 
by the Federal Horticultural Board U. S. 
D. A. The corn borer has been found in 
Bayonne and Jersey City, N. J., and in the 
counties of New London, New Haven, and 
Fairfield, Conn. Infestations have existed 
for some time in portions of Massachusetts, 
New Hampshire, Maine, Vermont, Rhode 
Island, New York, Pennsylvania, Ohio, and 
Michigan, and more recently have become 
established in Indiana and West Virginia. 


Roy P. Bethel, El Pomar, Cal., former 
resident of Atascadero, has bought the 
Leonard G. Manser Nursery Yard at Paso 
Robles. He was associated with the John 
R. King Nurseries in Whittier, Cal., and has 
had experience in Idaho and Washington 
Nurseries. 


William Oelrich, Nurseryman, Orenco, 
Ore., has sold his general store and will 
push his Nursery business. 





Southern Alabama Nurserymen officers 
for the new year are: ‘President, Thomas 
Dodd, Semmes; vice-prest., B. O. Jones, 
Citronelle; secy-treas., W. H. Pollock, Irving- 
ton. 


Griffing Nurseries Expansion 

Daytonia, Fla., Jan. 15—The conclusion of 
a transaction which will bring to National 
Gardens, 11 miles north of this city, all of 
the semi-tropical and tropical operations and 
plant of the Griffing Interstate Nurseries” 
at Glen St. Mary and Macclenny is an- 
nounced by W. W. Sterling, president of the 
National Bulb and Nursery Corporation, says 
the News. 

Transfer of the tropical and semi-tropical 
plant and operations of this Nursery to Na- 
tional Gardens has been started and will 
mean the investment of additional hundreds 
of thousands of dollars in the horticultural 
industry of this section of Florida and vastly 
increase its soil output, it was pointed out. 

TO DEVELOP BIG ACREAGE 

As the Griffing Nursery plant at National 
Gardens matures and as additional ground 
is cleared for its operations it will have 
under cultivation there 1,200 acres of land, 
with about 10 acres of glassed green houses. 
The cost of the green houses alone, if 
erected in the North, would represent an in- 
vestment of more than $1,000,000, it was 
stated. Accessibility of material here will 
cut this cost, it was estimated. 

The Griffing Nursery plants at Glen St. 
Mary and Macclenny now have about 3,500 
acres under operation for tropical and semi- 
tropical production, according to F. S. Kar- 
ner, secretary of the Sterling corporation. 
It also has there additional acreage and 
plants operating in production for northern 
climates, which will be retained at their 
present location. 

OLDEST NURSERY IN STATE 

The Griffing Interstate Nursery is one of 
the oldest in the state. Reasons for trans- 
ferring its tropical and semi-tropical propa- 
gation operations to this section were found 
in the fact that National Gardens is about 
140 miles farther south than Glen St. Mary. 
Soil conditions here were also taken into 
consideration. 

Transfer of the growing material now at 
the northern plant of the firm will require 
about 18 months, as there are about 2,015,450 
individual plants, shrubs, vines and trees to 
be moved. 

This material includes practically all the 
semi-tropical flora known to the zone, Mr. 
Sterling said. It includes, for example, 140 
varieties of roses; 30 varieties of palms; 12 
varieties of Australian pine; 15 varieties of 
Eucalyptus; one entire citrus Nursery which 
includes varieties having such market ad- 
vantages as the Satsuma and Loo Gim Gong. 

The transfer will bring to National Gar- 
dens about 260 employees, including the 
office force, and technica] field operators 
now at Macclenny, and in order to accom- 
modate these forces the erection of from 50 
to 75 houses will ‘be started immediately, it 
was announced. 

The sales force cf the National Gardens- 
Griffing Nurseries will operate from Na- 
tional Gardens and will market the products 
throughout the United States. 

Bringing the new industry to this section 
has been made possible by the fact that the 
North Ormond drainage district is now 
functioning, according to Mr. Sterling, who 
said that 12 miles of canals and laterals had 
been dug. Routing of the new Dixie High- 
way through the section is also expected to 
aid the Nursery industry. 





Use Hyper-Humus. 


4 100-lb. Bags, $5.00. 





TO “BALANCE” INTENSIVE FERTILIZER 


It is an ideal carrier for strong chemical fertilizers. 
the danger of burning, affords a more even distribution and conserves moisture. 


Write for prices on carload lots, bulk or bagged. FREE Booklet, “Soil Improvement.” 


HYPER-HUMUS COMPANY, 
Dept. 26, Newton, N. J. 


TRADE MARK REG/STERED 


Mproves Any SO 





Eliminates 


1 Ton in Bags, $20.00 
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SEEDLINGS 


Grown Entirely Without Irrigation 


100,000 Apple, French Crab..3/16 in. & up 
75,000 Apple, French Crab. ..2/16-3/16 in. 
60,000 Pear, Calleryana ....3/16 in. & up 
100,000 Pear, Calleryana ..2/16-3/16 in. 
60,000 Pear, Calleryana ...About 2/16 in 
10,000 Pear, French ........ 3/16 in. & up 
10,000 Pear, French ........2/16-3/16 in 
10,000 Pear, French ....... About 2/16 in. 
60,000 Pear, Japan ......... 3/16 in. & up 
25,000 Pear, Japan ......... 2/16-3/16 in. 
60,000 Pear, Japan ........ About 2/16 in. 
30,000 Pear, Ussuriensis ....3/16 in. & up 
100,000 Pear, Ussuriensis ....2/16-3/16 in. 
100,000 Pear, Ussuriensis ...About 2/16 in. 
25,000 Cherry, Mazzard ....3/16 in. & up 
100,000 Cherry, Mazzard ...About 2/16 in. 

7,500 Plum, Myrobolan ....3/16 in. & up. 


Plum, Myrobolan | 7.2/16-3/16 in. 


25,000 Plum, Myrobolan .... 

700 Birch, Eur. White........ 24-30 in 
1,500 Birch, Eur. White........ 18-24 in 
4,000 Birch, Eur. White........ 12-18 in 
2,000 Birch, Eur. White........ 6-12 in 
3,000 Birch, Eur. White........ 4-6 in. 
2,000 Maple, Sycamore, Purple.. 6-12 in. 
1,000 Maple, Sycamore, Purple... 4-6 in. 

Owing to a short crop of seed, French Pear 


Seedlings are exceedingly scarce and will 
be sold only with regular orders for other 
Seedlings. 


Portland Wholesale 
Nursery Company 


East Washington at Sixth Street 
Portland, Oregon 


RFFS Nursery 


Headquarters for 
Small Fruit Plants 


And Lining Out Stock 











& 


Strawberries Hardwood Cuttings 
Raspberries Iris ; 
Dewberries Spirea in variety 
Blackberries Privet 

Elderberries Hydrangea P. G. 
Currants Mallow Marvel 
Gooseberries Barberry Seedling 
Grape Vines Peonies 


Honeysuckle 
Euvonymus Radicans 
Philadelphus Grand 


Horseradish 
Asparagus 
Rhubarb 


Our list quetes lowest prices 


W. N. Soarff & Sons, New Carlisle, 0. 











APPLE—1 yr. and Cut Back. 
CHERRY 
PLUM— 
PEACH 
GRAPE VINES—2-1, 1-1, 1-2. 
APPLE SEEDLINGS 

PEAR SEEDLINGS, USSURIENSIS 

FOREST TREE SEEDLINGS 
Russian Mulberry 
Honey Locust 


f 
Hansen Hybrids ct Ve, 
l 


Catalpa 
Elm 


| TROY NURSERIES 


W. N. APAIR, Proprietor 


TROY, KANSAS 





— 





PRIVET AND BERBERIS 


SPLENDID STOCK 
Write for Special Quotations. 
LESTER C. LOVETT 


Milford Delaware 








TYING MACHINE 


This Boy is Tying Celery and Does it 
More Than Again as Fast as by Hand. 
Many Nurserymen Are Using it for 
Tying Small Shrubs, Smalli-growing 
Fruits, Perennials, Plants, Etc. 
BETTER LOOK INTO THIS! 


Write Dept. N. 


Felins Tying Machine Co. 
1194-96 Fourteenth St. 


IMILWAUKEE, wis. 























GRAPE ROOTS 


For Garden and Vineyard Planting. 
Best varieties; well rooted; vigorous. 
Also Currants, Gooseberries, Aspara- 
gus. Free catalogue. 


T. S. HUBBARD CO. 


FREDONIA NEW YORK 
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Growers Confidential 





Price List Ready 


[Tt IS advisable that you write for this 
list mow and make immediate reser- 
vations while the assortment is complete 
and varied. We will ship at once,—or 
tag and hold for your future shipping date. 
Standard and Dwarf Pear.—General Assortment 
Plums.—On plum—Running strong to first size 
Sweet Cherries.—Beautiful well rooted stock on 
Mazzard 
Peaches.—General assortment all grades 






Currants.—-Fay’s, London Market, Wilder—2 yr. 
Grapes.—Special prices on Concord 
Aspuragus.—Washington, 2 yr., and other sorts 
Shrubs.—A very complete line 


Evergreens.——A few 
large sizes. 

Ampelopsis Veitchi.—Strong 2 year 

— Sipho.—True large leaved grafted 
variety 


varieties still to offer in 


Hall’s Honeysuckle.—Two and three year 
Roses.—Hybrid Perpetuals, Hybrid Teas and 
Climbers, carefully graded 
Perennials.—Very complete assortment 
Evergreens.—Pot Grown from both Cuttings 


and Grafts 

Evergreen Seedlings.—One and two year 

Pa, Me 

Evergreens.— nce and twice transplanted, two 
to five years old 

Shrubs Pot Grown.—Propagated 
summer of 1926 

Send your card or letterhead. Please state your 

requirements clearly so we can give your in- 


during the 


quiry special attention. Patrons say it’s a 
pleasure to do business with us. We have 600 
acres here in nursery stock with a 46-year 
reputation for honorable dealings to recom- 


mend us. Try us once 


THE COLE NURSERY CO. PAINESVILLE, Ohio 





Broadleaf and Coniferous 
EVERGREENS 


English Laurel, Japanese Ligus- 
trum, Gardenias, Aucuba Ja- 
ponica, Biota, Retinosporus, 

Thuya. 


Price list on request. 


Audubon Nursery 


H. VERZAAL, General Manager 


Wilmington,N.C. P O. Box 275 








APPLE and PEACH 


Good assortment of varieties in various 
grades in car lots and less. 


Also Shade Trees, Shrubs, Evergreens, 
Privet, Hardwood Cuttings and Seeds. 


Get our prices and samples before placing 
order elsewhere. 


TITUS NURSERY CoO. 


WAYNESBORO, VA. 





—_—_—_ 





HARDY AZALEAS and 
BROADLEAVED EVERGREENS 


Azaleas for lining out. 
Write for Price List 
Theodore van Veen Nursery Co. 


S117 43d St., S. E., Portland, Oregon 








3000 Oriental Arbor Vitae For Sale 


Choice heavy specimens. 4 to 6 feet high 
Prices: single specimens $3.00; 10 or more 
$2.50; 100 or more $2.00, Carload lots $1.75. 
All prices F. O. B. Pine Bluff, packing at 





cost. Representative specimen on request. 
PINE BLUFF NURSERY CO. 
Pine Bluff Arkansas 





Peach Pits 


The Howard-Hickory Co. 








Hickory, N. C. 








Ampelopsis Veitchii 
ONE YEAR LINING OUT STOCK 
$12 per 1000. Samples on Request. 


Templin-Bradiey Co. 
5700 Detroit Ave. Cleveland, Ohio. 








Spireas, Philadelphus, Weigelias, Hydras- 
gea P. G. and other hardy shrubs. Twe- 
year Califernia Privet, Roses, Grape Vines, 
Binckberries, Catalpnr Bungel, Peach and 
other fruit trees. 


H. J. Champion & Son, Perry, Ohio 











| THE AMERICAN ASSOCIATION OF NURSERYMEN ee 


Unite with Six Hundred Representative Nurserymen 
throughout the country to protect your interests “and 
advance your business. 
jdeals.are eligible to membership. 

Vice-President, Walter W. Hillenmeyer, Lexington, Ky. 


Is accomplishing much for the Nursery Trade. 
With a record of fifty years of service. 
Practical departments and active committees. 
National conventions of inestimable value. 


President, Earl E. May, Shenandoah, la. 


Write CHARLES SIZEMORE, Secretary, Louisiana, Me., for full perticulars. 


Only Nurserymen of high 
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1927 
KELWAY’S 


Old English 


Flower Seeds and Choice Vegetable Seeds 








Refer to our 1927 Catalogue mailed to you. 
Did you receive your copy? 


* 





LANGPORT, 


Apply to the originators and creators of fine modern strains: 


KELWAY & SON 
Seed Raisers (Wholesale) 


ENGLAND 





ly the better strains.” 


“The results from your seed last spring were wausually satisfactory, especial- 
From a customer in Michigan, U. S. A., December 7,1926. 




















SPECIAL OFFER 


OUR NEW CIRCULAR 
PLATE BOOK 


Is now completed and as a special 
inducement to introduce it we will 
mail a Sample Copy postpaid, up- 
on receipt of $1.50. It contains 94 
leaves, with 164 colored illustra- 
tions, also short description on 
the back of each leaf. 


Colored Circulars 


have been added to our line. 


We also make up “COMPACT” and 
Loose Leaf Plate Books, Folios, 
Maps, etc., from our regular 
color prints. 


PROCESS COLOR PRINTING CO. 


Formerly CHRISTY, INC. 
Searle Bldg. Rochester, N. Y. 











Supplement Your Catalog with 
Special Mailing 


Pieces 


—and you will increase your volume and make 
new customers. 


We are specialists _- designing Advertising for 

urserymen. Our special mailing pieces PAY 
THEIR WAY by bringing immediate sales and 
winning new customers. 


The L. W. Ramsey Company 


Advertising for Nurserymen 
900 Putnam Building Davenport, Iowa 

















WE OFFER 


For late Fall and Spring, the following No. 
1 stock: Write for prices, 


Apple and Pear 2 & 3 Year. 

Plam. Peach, Cherry & Apricot. 

Carolina Poplars 8-10 ft. & 10-12 ft. 

Lombardy Poplars 6-8 ft. & 8-10 ft. 

Flow. Almond Pink & White 2-3 ft. 

Hypericum Mosorianum 18-24 in. 

Jasminum Humile 2-3 ft. 

Altheas in Assortment 4-5 ft. 

Deutzias in Assortment 3-4 & 4-5 ft. 

Spirea Douglasii 2-3 ft. 

Spirea Reevesii 2-3 ft. 

p--—~. Van Houtte 2-3 ft. & 3-4 ft. 
moor River North & peaseeue Privet 

1948 im, 18-24 in., & 2-3 ft 

Hydrangea Otaska, (Field Grown). 

Hardy Carnation Crimson 

Eng. Ivy and Dutchman’s Pire Seedling 

—North Carolina Peach Pits. 


SEND US YOUR WANT LIST 


W. T. HOOD CO. 


Old Dominion Nurseries, Richmond, Va. 


Plum on 


LINING-OUT STOCK 


The most complete List in the coun- 
try, and low prices, for example:— 


TSUGA CANADENSIS 
(Hemlock) 

4-6” Seedlings......... _++.-$22.50 per M 
PICEA P =NS 
(Colorado ruce) 

2-year Seedlings ..... a $30.00 per M 


Kelsey Nursery Service 
50 Church St. New York, N. Y. 














Seedlings for Reforestation 
from OREGON 
Douglas Fir—-Sitka Spruce 
Wertern Hemlock--Western Red Cedar 


ALFRED A. LOEB 
8508 Division St. Portland, Oregon 


WHITE BIRCH AND LINDEN 
SEEDLINGS 
Minnesota’s New Fruit Trees 
and Plants 
Plums, Apples, Cherries, Gooseberries, 

Mosaic-free Latham raspberry. 
EVERGREEN SEEDLIN-S 
Colorado Blue Spruce, Mugo Pine, White 
Pine, Scotch Pine. My seedlings have an 
exceptionally good root system due to the 
favorable soil condition in my seed beds. 


J. V. BAILEY’S NURSERY 
Daytons Bluff Sta., St. Paul, Minn. 

















PEACH 


If you meed peach, write us. We 
supply your demand. Also apple in om 
ftted mumbers and plum in grades. 
COMMERCIAL NURSERY COMPANY 

















ORNAMENTALS 
SHADE TREES, SHRUBS 


COLLECTED sTOCK 
Locust, White ite Papier. © White Oak, Red Oak, 
Chestnut, Hickory, Birch and 
Flowering Dosweoe All o one ging OF as- 
sorted, per 100, 3-4’ $2.50; 4-5’ $10.00: 7” $12.50, 
Baled and AAA, ‘Orde: now eee Fall 
delivery. Please send check with order. 


WM. R. McGUIRE 


P. 0. Box 418 Jehnseon City, Tenn. 








“' 








Nursery Stock 


For Lining Out 


Well rooted cuttings—One Year 


Per 1000 
Deutzia Gracilis ............ $35.00 
Deutzia Lemoinei .......... 35.00 
Hydrangea P. G............ 35.00 
Spirea Anthony Waterer.... 35.00 
Rhodotyphus Kerroides ..... 35.00 
Viburnum Opulus Sterilis.... 40.00 


TWO YEAR OLDS 


es HG ice diceseus $50.00 
Viburnum Americana ...... 45.00 
Viburnum Opulus .......... 50.00 


Send for our complete list of lining 
out trees, shrubs and evergreens. 


Onarga Nursery Co. 


Cultra Bros., Mgrs. Onarga, Ill. 








Pecan Trees 


Are Our Specialty 


Over 100,000 high grade, clean, thrif- 
ty, stake-trained pecans each year. 
15@ acres in Pecan Nursery. Also 
have SATSUMA ORANGE trees on 
C. T. stock. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 








Bolling Farms Nurseries 
Growers 
ORNAMENTAL SHRUBS, 
BROAD LEAVED EVERGREENS, 
PRIVET, VINES, POPLARS, 
ARBORVITAE 
And other conifers. 


Catalog and list of our offerings will be 
sent upon request. 


Bolling, Alabama, Dept. B 








HARDWOOD 
CUTTINGS 
SEED 
SEEDLINGS 
HEDGE PLANTS 


Send for complete list. 


Rosebank Nursery Co. 


INCORPORATED 


Huntsville, Ala. 


NOTICE 


To all American Nurserymen and Seedmen 
desiring to keep in touch with commercial 
horticulture in England and the continent 
of Europe. Your best means of doing this is 
to take in the 


HORTICULTURAL ADVERTISER 


Our circulation covers the whole trade in 
Great Britain and the cream of the European 
firms. Impartial reports of all novelties, etc. 
Paper free on receipt of $1.50 covering cost 
of postage yearly. As the H. A. is a purely 
trade medium, applicants should, with the 
subscription, send a copy of their catalogue 
or other evidence that they belong to the 
nursery or seed trade. 

Established 1883 
H. A. LTD., Lowdham, Nottingham, Eng. 
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ORNAMENTAL, 
IN CARLOAD LO 'S! 


Send us your list of wants as we 
often quote lower prices on stock \ 
have in heavy surplus. You will L. 


pleased with our service. 


Send for Trade List 


Onarga Nursery Co. 


ONARGA ILLINOIS 











Wathena Nurseries 
WATHENA, KANSAS 


Offer 2-year APPLE in car lots 
FRUIT TREES 


AND —-————- 


SMALL FRUITS 


ROBERT N. ADAIR, Prop. 


Wathena Nurseries 

















Vincennes Nurseries 


W. C. Reed & Sons, Vincennes, Ind. 
OFFER FOR SPRING 1927 


CHERRY XX—1} & 1} inch caliper for Fancy Trade 
CHERRY 2 Year XX—inch up 5 to 6 ft. 
CHERRY 2 Year—11/16 to inch, 5 to 6 ft. and 9/16 


to 11/16. 

CHERRY One Year—11/16 up. 9/16 to 11/16 & 7/16 
to 9/16. 

SWEET CHERRY One Year—5/7 ft., 4/5 ft. & 3 to 
4 ft. 


PEAR Standard 2 Year all Leading Varieties. 
PLUM, European and Japan 2 year Leading Varieties. 
PEACH One Year—Good assortment. 
APPLE One and Two Year Budded—Commercial Va- 
rieties. 
Please submit list of wants. Car lots our specialty. 




















J. H. Skinner & Co. 


Topeka, Kansas 


WE OFFER 


Apple, Cherry, Peach, Pear and Plum Trees 
Apple Seedlings Pear Seedlings 
Spirea Van Houtti, all grades 

Privet, Amoor River North 
2 to 3 ft., 4 or more canes. 
Also lighter grades. 
Lilac, named varieties 
Paeonias 


Apple and Pear Grafts, Whole and Piece Root. 
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“Increased Germinations 
through the use of 
SEMESAN” 


Says Peter Henderson & Co. 
Registered Trade- 
mark by permission 


of Peter Henderson 
& Co., New York. 


em what this enterprising seed house says 
about the fight against seed and plant diseases : 
“The use of Semesan brings about conditions that 
are practically ideal for vitality testing.” In other 
words, Semesan provides the ideal growing condi- 
tions. All the unseen factors—the 
organisms—have been removed. 


unknown, 
disease Seeds 
germinate and grow without hindrance. 

“We have also had considerable success,” Peter 
Henderson continues, “with Semesan by the dust- 


ing method in the prevention of ‘damping off’.” 


SEMESAN 


Makes Seeds Healthy 


For less than a penny, not more than a quarter 





of a cent, you can improve greatly the germination 
of a pound of seeds, and the health and produc- 
tivity of the resultant plants. If anyone offered 
you an insurance policy like that you’d grab it in 
a minute. 


There’s no guess, no hit or miss about Seme- 
san. Leading seedsmen, florists, and nurserymen 
have used Semesan for years. No skill or elab- 
orate equipment necessary. Use it either in orig- 
inal dust form or as a liquid. Harmless to seeds, 
deadly to fungous organisms. 

Send this coupon today for the Semesan book- 
lets of facts and experience in the florist and nur- 











seryman fields. 


E. |. du Pont de Nemours & Co., Inc. 
Dyestuffs Department, 
Wilmington, Delaware. 

Gentlemen: Please send me free your flower and nur- 
seryman booklets. 


Jan. A. N. 
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LINING OUT STOCK 





WE ARE HEADQUARTERS FOR LINING OUT STOCK 





It is not too soon to make reservations of Lining Out Stock for 


Spring delivery. Send us your list of needs for quotations. 


Whole- 


sale catalog free to the trade on request. We also have an illustrated 


catalog showing 30 Evergreen pictures in color. 


without charge. 


BALLED AND BURLAPPED SIZES 
B 


SEEDLINGS, POTTED EVERGREENS, 


ONCE AND TWICE TRANSPLANTED 


FIRS 

Arizona 
Balsam 
L. needled Balsam.. .x 


GE. cw cocecess xx 
ED shew ee-dreeiey 4 x 
CE Pe xx 
«settee tien) wae 6 x 


Nikko (Homolepsis) o 
Nikko (Homolepsis) x 
EE. «t42d0ne-ce0 «4 x 


CHAMAECYPARIS 
Pisifera plumosa 
JUNIPERUS 
Chinese 
Chinese 
Pfitzer 






Communis depressa. .o 


us 


Inches 
2to 4 
4to 6 
to 6 
to 10 
to 8 
to 10 
to 
to 
to 
to 


ee DS ee me OOD CO 


CoD C8 RAHAan 


Com, dep. aurea ..x 2 in. pots 
Dt. succes eGs taee « < x 8s8told 
Swedish ......... x 2in. pots 
Cxeelsa stricta...... x 6to 8 
Waukegan ......... x 8tol0 
Jap. (procumbens) ..x 8 to 10 
 . . SHA ae x 2in. pots 
DD. oude« thdeaséee x 8told 
Sabina tamariscif x 2 in. pots 
Sabina tamariscif ..x 6to 8 
Seopulorum ......... o 4to 6 
eee x 2in,. pots 
LARCH 
PPT TTT eee o 6to 8 
SPRUCE 
GG o 6to 8 
De tvtedeccenems o 8&tol? 
SEE 0 480 40000040m8 x 8told 
Wee n adbs Wevdwesd xx 10to12 
eee o 4to 6 
Englemann ......... o 4to 6 
PUG, caccciesccsés o 4to 6 
NORWRY. .-++5-- .o 6to 8 
ghee tas € x ‘8to10 
I Tee xx 10to12 
Serbian (Omorica) ..0 4to 6 
Tigertall (Polita) ...0 4to 6 
Colorado Blue ...... o 4to 6 
Colorado Blue ...... o 6to 8 
Colorada Blue ...... x 6to 8 
Colorado Bine ...... x 8 told 
PINES 
GL angie Ghoigker eos’ o 6to 8 
Montana uncinata...0 ito 6 
Hill’s Mugho .......x 4to 6 
Hills Mugho ....... x 6to 8 
a Rae 4%...0 4to 6 
eT 6to 8 
Ponderosa scopul’m..o 4to 6 
Resinosa ........... o 4to 6 
MD <wacdencecapecs o 4to 6 
DEPEEEED wc ce cetocces o 6to 8 
Rs « tne ache a x 4to 6 
YEW 
SEK |. ceheoeceeees x 6to 8 
SD deccesccces x 4to 6 
Dwarf Japanese ....x 4to 6 
ARBORVITAE 
American ........:. x 6to 8 
American .......... x 8told 
Americam .. .....; xx 10 to 12 
American ......... xx 12 to18 
American ......... xx 18 to 24 
Douglas Golden ....x 8 to10 
Douglas Pyramidal..x 8 to10 
Globosa......... x 2in. pots 
Gleobesem ........608. x 6to 8 
DT scctencess eb x 2in. pots 
REE cet cdecece cece x 8&toll 
George Peabody ..x 2 in. pots 
George Penbody ....x 6to 8 
Pyramidal ....... x 2in. pots 
Pyramidal .......... x 8tol0 
Rosenthali ....... x 2in. pots 
Wareana ........- x 2in, pots 
Woodwardi ......... x 6to 8 
HEMLOCK 
Am, Hemlock ....... x 4to 6 
Am. Hemlock ....... x 6to 8 
Am, Hemlock ...... xx 12 to18 


This gladly mailed 


DECIDUOUS STOCK 


Hiri's Evercrerns 




















ALL STOCK B& E : 
y > Each Each 
Each Each 
cone per 3° per 3° Norway Map! 6to 8” gs ‘She she 
é 5 Sy Ray +e >to 3’ 3x $1.75 $1.65 Norway ple ....-- > x a aee 
ieee “ane >: Che ieammes: 3to4’ 4x 3.00 2.90 Susar Maple ....... 8to10® s Sie Ze 
Ee 10to12”2x 1.00 .90 Sugar Maple ....... 10 to 12 s Se 4e 
ate = Be a's adn’s oe << 1} to 2’ 2x 2.50 2.40 Japanese Barberry..10to12” xx Tie Gic 
Se Ze JUNIPERUS Japanese Barberry..12to18” xx She The 
ar ES, Sf. wi alas oo 1tol}’ 2x 1.35 1.25 Japamese Barberry..18to24” xx 10e 9c 
_ = ———- ll. 2to 23’ 2x 4.00 3.90 White Birch ........ 10 to 12” s Se 4e 
Bee ahe)0 hiitwer............39t08’ 3x 660 499 WEED Birch ........ Bem fe 
10¢ 9c Column Chinese ltolg’ 2x 1.50 1.40 English Hawthorn .. 4 to oo s 3c - 
1Zie 10c Column Chinese 2to3’ 3x 3.00 2.99 English Hawthorn .. 6to 8” s Sie a 
20¢ 17h¢ Communis depressa. 1 to 14’ 2x 1.50 1.40 Mahonia aquifolium... 4 to , ol S Sie 2ic 
10 9e Communis depressa 1} to 2’ 3x 2.00 1.990 Mahonia aquifolium.. 6 to 8" s 4e 3c 
Excelsa stricta ....10to12”"2x 125 1.15 Phetinia villosa ..... 10to12” s ¢@e Se 
Se tie Jap. (procumbens).. 1to1}’ 3x 175 165 European Mt. Ash...10to12” s Ge Se 
EE 6 san ceton 1tolg’ 2x 175 1.65 Common Lilac ...... 4to 6% s Sie 2ic 
a ad EE Madovcvctake 1gto2’ 3x 2.75 2.65 Common Lilac ...... 6to 8% s dic Sie 
Sic The Scopulorum ....... 2to 24’ 3x 2.50 2.40 Common Lilac ...... 8 to 10” s Sie ie 
1Se. 14c Virwiniana ........ 1gto2’ 2x 1.00 99 European Linden Sto see & 
Sic 4c Virginiana ........ 4to5’ 3x 3.75 3.65 Eurepean Linden stoi” 5 te 'S 
The 6c Virginiama .......- 5 to 6’ 3x 5.00 4.90 
20¢ 19¢ Cammarti .......... 2 to - as 3.00 2.90 
GOMMGM co ccccccscese to3’ 3x 3.00 2.90 21)? 
a. a ~~ epgeesennee: 3to4’ 3x 4,00 3.90 Hill’s Evergreen Plate Book 
i - ~ A —_ SS = 50 four-color process prints made 
c 33e b os 
40e 38e bn a ste eeee teens 1 = +f = = = from photographs. There are 30 ever- 
«Re. Sear gtS 2to 24’ : Y J e : b 
= = Mee BUN ww cncece 1to14’ 2x 1.15 1.10 green views with descriptions, the 
9? 9 P 
i aC 4 2). = 2 4 other 20 views consisting of leading 
~~ = Stack SE Scvhvcass 3to4’ 3x 4,00 3.90 varieties of Shrubs and Roses. Size 
: PINES 2 . 
18¢e 17e Hills Mugho ...... 8 to 10” 2x 90 80 of the binder is 544x9 inches, actual 
Ze —_ 2e yn eae teres ay = > 2 Ly 4 size of pictures 7x5 inches. Price with 
4ac BjcCAUstrian .......... 2to 2a’ 3x 2.00 1.90 cloth cover is $3.75. Price with gen- 
, , 9 . 
Ste Ae White 122i //iiilubte 2” 2x 28 aap [wine leather cover is $4.50 each. 
Dn) 66<es eee snes ltol,’ 2x 1,00 DO 
> = eee pooh SE £23 ats [Only $3.75 and $4.50 postpaw 
4he Bie BO cccccccceces 2to3’ 3x L175 1.65 
YEW i a 
Zie Ihe : 
Be 1fe ORs sopeneee -+--10 tol2” 3x 2.00 1.90 s indicates seedlings. f 
+ = American ......... 14 to 2 2x 85 .75 x indicates one transplanting. 
10c Se Americam ......... 2 to 3’ 2x 1.15 1.00 Seedlings sold in multiples of 50, once 
IZe lle American ......... 2to3’ 3x 2.00 1.90 transplanted sizes sold in bundles of 25. 
6e Se a. sete eeeee ; ste a —_ or 50 of same variety and size at the 100 
Tic 8 Ge vo F208 s 08 oF ‘“S — 7 rate, 600 at the 1,000 rate. 
16¢ 15¢ Pyramidal ......... 14 to2 2x 1.75 1.65 - ie aon 7” 
< Pyramidal ......... 2to 23’ 2x 2.00 1.90 1927 wholesale catalogs sent on request 
we 6Mie 6Weedwardi ........ 10to12”2x 1.00 .99 to the trade. 
Be 2e HEMLOCK Please use business stationery to avoid 
Sie 4e Am. Hemlock ...... 10to12”2x 1,00 00 delay. Descriptive catalog containing 25 
12e lle Am, Hemlock ...... 2to 24’ 3x 2.25 2.15 pictures in colors is now ready. Mailed 
15e l4e Am. Hemlock ......2)to3’ 3x 3.25 3.15 free to the trade. 
4e 3e 
Se Je 
3e 2e ‘ 4 
5e 4e o ’ ; 
4e Be + +2 3 
Zie Ihe 2 ae 
Je 6e = A i 
Me 4c ; » 
2he 24e 
25e 22hic 
The 6he 
Se Se 
20¢ 19¢ 
25e 24e 
B5e 33e 
2ie 24e 
we 24e 
12¢ lle 
22ic 20c 
12¢ lle 
20c¢ 18¢ 
15e l4e 
25e 22he 
12¢ ile 
25e 24e 
15e¢ l4e 
12¢ lle 
25e 223c 
12¢ 
15¢ 
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